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even  more  skin  problems. 

Even  the  best  of  emollient  creams  can't  cope  with  skin  complaints 
like  contact  dermatitis,  allergic  rashes,  insect  bites  or  stings. 

That's  why  HC45  has  proved  such  a  success. 

With  its  non- greasy  formulation,  containing  1%  hydrocortisone, 
there  is  no  better  or  more  effective  cream  of  its  type  on  the  market. 

Or  more  popular.  Because  HC45  already  outsells  any 
similar  product.  Just  like  Cream  E45,  of  course. 
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COMMENT 


If  the  potential  pitfalls  seen  for  GP  computer  systems  are 
anything  to  go  by  it  may  be  as  well  for  pharmacy  to  be 
wary  about  increasing  data  capture  via  computer. 
GPs  are  now  offered  some  fairly  sophisticated 
computer  equipment  on  which  to  keep  their  age/sex 
registers,  run  business  software  for  their  practices,  print 
out  prescriptions,  access  other  databases,  etc.  The 
problem  is  that  such  equipment  does  not  come  cheap. 
Government  funding  has  been  meagre  and  the  number  of 
doctors  willing  to  fork  out  for  a  state  of  the  art  system  can 
be  counted  on  a  few  hands.  However,  the  systems  can  be 
"bought"  and  GPs  can  then  receive  payments  for 
providing  certain  information  exclusively  to  the  computer 
suppliers.  That  information  is  then  sold  on  to 
pharmaceutical  companies  keen  to  chart  the  sales  of  their 
latest  drug. 

But  the  marketing  process  can  also  work  the  other  way: 
at  its  extreme  it  has  been  envisaged  that  a  drug  company 
rep  could  sit  down  with  a  GP  and,  using  the  information 
stored  in  the  practice  computer,  '  'discuss"  fhe  potential 
number  of  patients  on  his  list  that  may  benefit  from  the 
latest  drug  the  rep  is  offering. 


The  Association  of  the  British  Pharmaceutical  Industry 
foresaw  the  potential  problems  GP  computers  and  their 
"sponsorship",  or  provision  in  return  for  information, 
could  bring  and  has  drawn  up  guidelines  for  their  use  as  a 
marketing  tool  by  pharmaceutical  companies.  The 
Association  is  also  worried  about  what  may  happen  if  there 
was  a  monopoly  on  such  information  or  if  GPs' 
management  of  patients  was  restricted  by  a  commercial 
link-up  with  companies  supplying  their  computer  systems. 

GPs  may  have  been  no  better  off  if  their  computers  (and 
therefore  the  data)  were  government  owned.  Next  month 
the  Prescription  Pricing  Authority,  using  its  powerful 
database  generated  from  millions  of  prescription  forms,  will 
be  sending  GPs  printouts  of  their  prescribing  habits  with 
comparisons  with  the  national  average.  No  doubt  GPs 
deviating  seriously  from  the  so-called  norm  will  be 
persuaded  to  put  their  house  in  order. 

The  implications  may  be  similar  for  pharmacists  who 
start  keeping  extensive  patient  records.  Presumably  they 
will  log  not  only  prescription  data  but  also  OTC  habits.  No 
doubt  marketing  men  in  the  competitive  OTC  arena  will  be 
keen  to  see  how  such  data  could  help  them  too. 
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NEWS 


BOC  alert  over 
new  gas  regulators 


The  British  Oxygen  Company  are 
asking  pharmacists  to  carry  out 
safety  checks  on  a  domiciliary 
oxygen  regulator,  introduced  only 
a  few  months  ago. 

The  call  for  checks  on  the 
Domic  2/4,  follows  three  incidents 
of  fires  in  its  three  years  of  use  in 
France.  About  1,000  of  the 
regulators  have  been  in  use  in  the 
UK  since  March. 

BOC  are  not  recalling  the 
devices  but  are  asking 
pharmacists,  in  their  normal 
course  of  visits  to  homes,  to  check 
for  a  letter  "S"  stamped  at  the 
back  of  the  regulator,  which 
indicates  it  has  been  checked. 
Unstamped  devices  should  be 
exchanged  for  new  regulators 
which  BOC  are  sending  out  this 
week. 


BOC  are  stressing  that  the 
risk  of  fire  starting  is  minimal  and 
say  that  it  has  not  been  proven 
that  the  incidents  were  caused  by 
faulty  regulators.  "BOC  are 
particularly  concerned  with  safety 
and  are  taking  precautionary 
measures,"  Tony  Smith  market 
development  manager,  medical 
gases,  told  C&D. 

He  pointed  out,  that  there  are 
differences  between  the  design  of 
the  regulator  used  in  the  two 
countries  that  further  decreases 
the  risk  of  an  incident. 

The  pressure  of  gas  used  in 
cylinders  in  France  is  much  higher 
than  in  the  UK  (200bar  compared 
with  137bar);  their  valves  are  non- 
standard and  usually  have  a  larger 
bore  thus  increasing  the  flow  of 
oxygen  and  polystyrene  dust  from 


Esses  rural  get-together 


Essex  Pharmaceutical  Con- 
tractors Committee  was  meeting 
this  week  to  discuss  ways  of 
overcoming  the  local  freeze  on 
dispensing  applications  {C&D, 
July  9,  p49). 

The  Rural  Dispensing 
Committee  has  to  consider  55 
appeals  against  rurality  decisions 
by  the  Essex  dispensing 
subcommittee  and  has  decided, 
because  of  this  workload,  that  no 
further  dispensing  applications  can 
be  considered  until  the  question  of 
which  areas  of  the  county  are  rural 
or  urban  has  been  resolved. 
Essex  Family  Practitioner 
Committee  claims  it  does  not 
know  which  areas  are  rural  so  that 
applications  to  open  or  relocate 
pharmacies  cannot  be  considered. 

One  option  for  the  Essex 
contractors  would  be  to  take  out  a 
court  order  compelling  the  RDC 
to  proceed.  But  secretary  Miall 
James  told  C&D  he  thought  this 
would  be  the  least  likely  option  to 
be  taken  up,  largely  because  of  the 
cost.  Another  option  would  be  to 
withdraw  all  appeals  other  than 
perhaps  those  most  likely  to 
succeed,  which  would  then  reduce 
the  case  load. 

The  meeting  was  to  be  on 
Wednesday  afternoon  after  C&D 
went  to  Press. 

One  victim  of  the  freeze  is 
Nick  Wood,  member  of  the  Royal 
Pharmaceutical  Society's  Council. 
He  has  applied  to  open  a  30  hours 
a  week  pharmacy  in  a  drug  store 
he  runs  on  the  East  Ham  Estate, 
Ingrave.  The  business  use  to  be  a 


pharmacy  about  10  years  ago  and 
would  be  eligible  as  an  essential 
small  pharmacy  following  the 
recent  revisions  in  the  ESPS.  He 
has  had  several  requests  from 
customers  for  dispensing  and  for 
pharmacy  medicines  but  his 
application  to  dispense  has  been 
held  up  by  the  rurality  dispute. 

The  drug  store  is  bordering  on 
a  rural  area  but  he  told  C&D  there 
was  no  problem  with  the  local 
doctors  because  they  do  not 
dispense,  nor  were  there  any 
dispensing  doctors  nearby.  "It's 
annoying,  when  the  estate  is 
crying  out  for  a  pharmacy,  that  we 
are  caught  up  in  this  confusion, 
he  said. 

Mr  Wood,  who  currently  runs 
the  Brentwood  branch  of  the 
family  business  N.L.  Wade,  hopes 
eventually  to  run  the  new 
pharmacy. 


packing  material  (not  used  in  the 
UK)  could  have  been  present,  he 
said. 

"These  factors  would  have 
aggravated  an  incident  though  not 
caused  it.  There  is  no  evidence  to 
point  to  the  regulator,"  said  Mr 
Smith. 

However,  the  Pharmaceutical 
Services  Negotiating  Committee 
disagrees  with  the  advice  to 
pharmacists.  "We  are  concerned 
with  respect  to  liability,  albeit 
minimal,  and  have  written  to  the 
Department  of  Health  suggesting 
that  pharmacists  make  special 
journeys  and  claim  under  'set 
malfunctions',"  said  Mr  Steve 
Axon,  PSNC  secretary. 


Distant  AIDS 

A  new  distance  learning  course  on 
AIDS  for  pharmacists  and  other 
health  professionals  has  been 
introduced  by  Leicester 
Polytechnic. 

The  course,  from  the 
continuing  education  centre  at  the 
school  of  pharmacy,  provides 
information  on  the  scientific  and 
sociological  background  to  AIDS, 
as  well  as  on  questions  that  may 
be  asked  by  the  public. 

Called  "AIDS  now"  the 
course  book  costs  £15,  which  can 
be  claimed  in  some  cases. 
Inquiries  to  the  school  of 
pharmacy,  Leicester  Polytechnic, 
Leicester  LEI  9BH. 
□  The  Health  Liaison  unit  in 
Lambeth  is  launching  a  syringe 
exchange  scheme  through 
pharmacies.  The  scheme, 
organised  jointly  with  West 
Lambeth  Health  Authority  will  be 
launched  at  a  seminar  for  local 
pharmacists  at  St  Thomas's 
Hospital  this  Wednesday  evening. 
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"Need  any  locums  as  I'm  waiting?" 


PSNC  opts 
for  practical 
supervision 

PSNC  feels  the  present 
arrangements  on  supervision 
should  not  be  retained,  but  says  it 
is  essentia],  for  public  safety,  that 
before  the  dispensed  product  is 
handed  to  the  patient  there  should 
be  a  final  check  by  the  pharmacist. 

"This  comes  mid-point 
between  the  Society's  viewpoint 
and  the  LPC  conference 
resolution,"  said  chief  executive 
Alan  Smith.  "It'sacommonsense 
and  practical  response  to  a  vexed 
problem.  We  have  said  many 
times  that  we  do  not  think  it  is  a 
necessity  for  dispensing  to  be 
under  the  direct  supervision  of  a 
pharmacist.  It  is  impossible  to 
maintain  the  NHS  requirements 
on  direct  supervision  while 
encouraging  the  pharmacist  to  be 
out  on  the  counter. " 

A  pharmacist  should  not 
necessarily  have  to  be  present  for 
dispensed  medicines  to  be  handed 
out,  he  added. 

Last  call  for 
Tanna  survey 

Society  members  had  voted  by 
568  for  80  against  John  Davies' 
AGM  supervision  motion  as  we 
closed  for  Press  this  week,  in  a 
personal  survey  launched  by 
Ashwin  Tanna  in  C&D  on  June  25, 
pl233. 

Last  week  we  published  a 
round  up  of  comments  for  and 
against  the  motion  (pp96,97). 
Anyone  wanting  a  further  copy  of 
the  survey  form  should  ring  C&D 
on  0732  364422  (ext  487)  giving 
name,  membership  number  and 
address  and  a  copy  of  the  original 
article  will  be  forwarded. 

Mr  Tanna  expects  his  survey 
will  be  the  subject  of  further 
debate  at  next  month's  Council 
meeting. 

Green  Consumer  Week,  from 
September  12-18,  aims  to  show 
consumers  how  they  can  make 
the  right  spending  choices  for 
their  own  health  and  the  health  of 
the  environment.  The  Green 
Consumer  Guide,  launched  that 
week,  will  inform  consumers 
which  products  are  acceptable 
such  as  aerosol  propellents  which 
do  not  harm  the  ozone  layer.  A 
nationwide  consortium  of  retail 
outlets  and  organisations  will  take 
part.  The  event  is  being  co- 
ordinated by  Sustainability,  an 
environmental  communications 
company  (Tel:  01-876  1125). 
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Government  to  reverse 
charges  defeat 


The  Government  will  call  on  the 
House  of  Commons  to  overturn 
the  decision  taken  by  the  House  of 
Lords  this  week  to  delete 
provisions  in  the  Health  and 
Medicines  Bill  authorising  the 
imposition  of  charges  for  eye  tests 
and  dental  examinations. 

Ministers  were  shocked  by 
the  defeats  inflicted  by  Peers  on 
Tuesday  —  by  majorities  of  21  and 
26  —  and  are  determined  to 
reinstate  provisions  central  to  the 
Bill's  objectives. 

The  DHSS  is  expected  to 
secure  a  total  benefit  of  around 
£170m  from  the  charges  each  year 
and  this  has  already  been 
earmarked  as  a  contribution 
towards  the  £600m,  in  real  terms, 
which  it  is  planning  to  invest  in  the 
Family  Practioner  Services  over 
the  next  three  years. 

As  part  of  the  investment 
additional  expenditure  would  be 
allocated  for  an  expanded  role  for 
pharmacy. 

The  Government  may  still 


encounter  difficulty  in  the 
Commons  in  restoring  the 
changes.  When  the  issue  was  last 
debated  22  Conservative  MPs 
backed  an  unsuccessful  Labour 
attempt  to  secure  the  continuance 
of  free  eye  tests  and  18 
Conservative  MPs  joined  in 
opposing  the  introduction  of 
charges  for  dental  examinations. 

During  the  discussions  in  the 
Lords  it  was  announced  that  the 
Joint  Working  Party  set  up  to 
examine  professional  and  ethical 
issues  of  nurse  prescribing  met  for 
the  first  time  on  Tuesday.  The 
Earl  of  Arran,  a  Government 
spokesman,  made  it  clear  that  any 
decision  to  expand  the  role  of 
nurses  in  the  future  could  be 
implemented  by  Regulations 
under  the  Medicine  Act  1968. 
□  The  RPSGB  is  urging  MPs  to 
support  a  motion  calling  on  the 
Government  to  extend  to  other 
student  professionals  the 
proposed  Community  charge 
exemption  for  nurses. 


No  fee  for  PMRs 
in  October 


Lack  of  progress  in  talks  with  the 
Department  of  Health  on  how 
pharmacists  should  be  paid  for 
keeping  patient  medication 
records  means  the  extra 
allowance  due  to  be  paid  from 
October  will  not  come  in  on 
time. 

The  DHSS  has  given  no 
indication  of  what  it  requires  in  the 
way  of  PMRs,  said  PSNC  chief 
executive  Alan  Smith  last  week. 
"Will  a  card  index  be  sufficient  or 
must  the  records  be 
computerised?  Is  the  Department 
waiting  for  the  results  of  the 
Exeter  trial  involving  smart  cards, 
where  the  patient  carries  the 
record?" 

Until  some  indication  is  given 
PSNC  is  advising  pharmacists  to 
avoid  expensive  capital  outlay.  It 
may  be  that  the  money  will  come 
as  a  capital  allowance  for  purchase 
of  equipment,  or  it  may  be  based 
on  the  number  of  records  kept. 
Nor  has  any  indication  been  given 
of  how  pharmacists  will  be  held 
publicly  accountable. 

Although  the  money,  around 
£1.5m,  may  not  be  paid  out  as 
planned  from  this  Autumn,  there 
is  no  danger  that  it  will  be  "lost". 
It  will  remain  in  the  balance  sheet. 

The  difficulty  in  arranging  a 
meeting  with  the  Department  to 
discuss  this  has  been  exacerbated 


by  the  fact  that  the  Under 
Secretary,  Ian  Langtree,  with 
whom  PSNC  negotiates,  is 
retiring,  to  be  replaced  by  Brian 
Bridges. 

Mr  Smith  is  slightly  more 
optimistic  that  the  fee  for 
residential  home  visiting  will  come 
in  on  time.  PSNC  agrees  with  the 
recommendations  made  by  the 
Royal  Pharmaceutical  Society's 
working  party  on  domiciliary 
services,  which  provides  a 
framework  for  visits.  "But  PSNC 
feels  strongly  that  the  existing 
contractor  should  continue  to 
provide  the  service  if  they  are 
already  doing  so, "  said  Mr  Smith. 

"If  the  existing  contractor 
does  come  up  to  standard  then 
liaison  between  the  district 
pharmaceutical  officer  and  the 
LPC  should  take  place,  and  other 
pharmacies  near  the  home  would 
be  given  the  opportunity  to  submit 
for  the  contract.  The  final  choice 
should  be  left  to  the  person  in 
charge  of  the  residential  home. ' ' 

The  DHSS  has  not  put  forward 
any  proposals,  but  has  indicated 
that  the  fee  will  be  paid  on  a  per 
prescription  basis .  If  it  agrees  with 
the  standards  laid  out  by  the 
Society  and  PSNC  the  whole 
exercise  can  be  costed.  "Most  of 
the  spade  work  has  been  done," 
said  Mr  Smith. 


Domiciliary  service 
waits  on  money 

to  begin 


We've  laid  the  groundwork  for  a 
domiciliary  service,  it's  now  up  to 
the  Pharmaceutical  Services 
Negotiating  Committee  to  agree 
and  discuss  remuneration  with  the 
Department  of  Health,  says  Nick 
Wood,  chairman  of  a  Royal 
Pharmaceutical  Society  working 
party  set  up  to  produce  proposals 
for  such  a  service. 

He  told  C&D  he  was  pleased 
with  the  results,  which  were 
published  last  week  in  the 
Society's  journal  after  being 
approved  by  Council.  "We 
worked  hard  on  the  report  until 
we  thought  we  had  it  right,"  he 
said.  He  hoped  the  Government 
would  now  make  money  available 
to  implement  the  proposals. 

At  present,  pharmacists 
serving  residential  homes  were 
paid  only  for  the  prescriptions 
they  dispensed,  that  is,  their 
supply  function;  it  would  be  more 
useful  if  they  received  an 
allowance  for  professional 
functions  such  as  spending  an 
afternoon  going  through 
medication  sheets  and  trolleys  in 
a  nursing  home. 

The  working  party's  main 
recommendations  were: 

■  A  domiciliary  service  should  be 
available  to  all  patients  in  need  and 
pharmacists  providing  such  a 
service  should  keep  patient 
medication  records. 

■  The  service  could  be  initiated 
by  community  pharmacists  or  be 
requested  by  doctors,  community 
service  pharmacists  and  other 
members  of  the  multidisciplinary 
care  team. 

■  The  district  pharmaceutical 
officer  and  Local  Pharmaceutical 
Committee  should  liaise  in 
selecting  pharmacists  who  might 
provide  a  service  to  a  specific  unit . 

■  DPhOs  should  liaise  with 
directors  of  social  services  in 
providing  the  best  service 
throughout  the  community. 

■  Discussions  should  take  place 
with  the  Pharmaceutical  Services 
Negotiating  Committee  so  that 
they  can  negotiate  remuneration 
which  should  be  on  an  item  of 
service  basis. 

■  Ways  of  funding  an  adequate 
number  of  community  service 
pharmacists  should  be 
considered. 

■  Community  and  community 
service  pharmacists  will  need  to 
be  trained  for  their  extended  role. 

■  Prescription  direction  should 
be  accepted  under  certain 
circumstances  subject  to  Council 
guidelines. 

Mrs  Kay  Roberts,  a 
community   pharmacist  from 


Harrow  who  won  the  1985  UK 
Clinical  Pharmacy 
Association/May  &  Baker 
community  pharmacy  award  for 
her  paper  on  "A  domiciliary 
clinical  pharmacy  service", 
agreed  strongly  with  the  report's 
recommendation  that  there 
should  be  close  liaison  —  involving 
the  exchange  of  medication 
records  between  hospital  and 
community  pharmacists  —  when 
patients  were  admitted  or 
discharged  from  hospital  or 
moved  from  one  home  to  another. 

She  told  C&D  that  liaison 
between  members  of  the  primary 
health  care  team  was  essential  and 
visits  by  the  community  or 
community  service  pharmacists 
should  be  done  as  part  of  the 
team,  not  in  isolation.  If  visited  by 
too  many  professionals  the  elderly 
could  become  confused  about  who 
was  calling  and  answer  the  door  to 
anyone. 

She  also  thought  it  unrealistic 
to  expect  a  full  nationwide  service 
because  not  all  pharmacists  would 
want  to  take  part. 


OR  no  D? 

In  the  absence  of  any  agreement 
on  original  pack  sizes  among  ABPI 
members  PSNC  is  seeking  a 
change  in  the  legislation  to  allow 
pharmacists  to  supply  the  nearest 
original  pack  to  that  prescribed. 

"If  there  is  not  going  to  be  a 
standard  pack  the  chance  of 
doctors  prescribing  an  original 
pack  regularly  is  remote,"  said 
PSNC  chief  executive  Alan  Smith 
last  week.  "Currently  under  the 
Medicines  Act  if  a  pharmacist 
does  not  supply  the  exact  strength 
and  quantity  prescribed  he  is 
guilty  of  a  criminal  act." 

Without  legislation  to 
regularise  section  58  of  the 
Medicines  Act  and  the  Drug  Tariff 
provisions  for  special  containers 
and  calendar  packs  there  will  be 
OP  without  the  D,  he  warned. 


British  Telecom  have  written  to 
PSNC  confirming  that  pharmacy 
contractors  are  covered  by  the 
telephone  company's  umbrella 
service  contract  for  the 
Department  of  Health.  This 
means  pharmacists  can  expect 
same  day  service  for  the  repair  of 
faults  at  no  charge.  Any  contractor 
encountering  problems  at  a  local 
level  is  advised  to  contact  PSNC's 
Avlesburv  office  -  tel:  0296 
432823. 
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NEWS 


BOC  alert  over 
new  gas  regulators 


The  British  Oxygen  Company  are 
asking  pharmacists  to  carry  out 
safety  checks  on  a  domiciliary 
oxygen  regulator,  introduced  only 
a  few  months  ago. 

The  call  for  checks  on  the 
Domic  2/4,  follows  three  incidents 
of  fires  in  its  three  years  of  use  in 
France.  About  1,000  of  the 
regulators  have  been  in  use  in  the 
UK  since  March. 

BOC  are  not  recalling  the 
devices  but  are  asking 
pharmacists,  in  their  normal 
course  of  visits  to  homes,  to  check 
for  a  letter  "S"  stamped  at  the 
back  of  the  regulator,  which 
indicates  it  has  been  checked. 
Unstamped  devices  should  be 
exchanged  for  new  regulators 
which  BOC  are  sending  out  this 
week. 


BOC  are  stressing  that  the 
risk  of  fire  starting  is  minimal  and 
say  that  it  has  not  been  proven 
that  the  incidents  were  caused  by 
faulty  regulators.  "BOC  are 
particularly  concerned  with  safety 
and  are  taking  precautionary 
measures,"  Tony  Smith  market 
development  manager,  medical 
gases,  told  C&D. 

He  pointed  out,  that  there  are 
differences  between  the  design  of 
the  regulator  used  in  the  two 
countries  that  further  decreases 
the  risk  of  an  incident. 

The  pressure  of  gas  used  in 
cylinders  in  France  is  much  higher 
than  in  the  UK  (200bar  compared 
with  137bar);  their  valves  are  non- 
standard and  usually  have  a  larger 
bore  thus  increasing  the  flow  of 
oxygen  and  polystyrene  dust  from 


packing  material  (not  used  in  the 
UK)  could  have  been  present,  he 
said. 

"These  factors  would  have 
aggravated  an  incident  though  not 
caused  it.  There  is  no  evidence  to 
point  to  the  regulator,"  said  Mr 
Smith. 

However,  the  Pharmaceutical 
Services  Negotiating  Committee 
disagrees  with  the  advice  to 
pharmacists.  "We  are  concerned 
with  respect  to  liability,  albeit 
minimal,  and  have  written  to  the 
Department  of  Health  suggesting 
that  pharmacists  make  special 
journeys  and  claim  under  'set 
malfunctions',"  said  Mr  Steve 
Axon,  PSNC  secretary. 


Distant  AIDS 


PSNC  opts 
for  practical 
supervision 

PSNC  feels  the  present 
arrangements  on  supervision 
should  not  be  retained,  but  says  it 
is  essential,  for  public  safety,  that 
before  the  dispensed  product  is 
handed  to  the  patient  there  should 
be  a  final  check  by  the  pharmacist. 

"This  comes  mid-point 
between  the  Society's  viewpoint 
and  the  LPC  conference 
resolution, ' '  said  chief  executive 
Alan  Smith.  "It'sacommonsense 
and  practical  response  to  a  vexed 
problem.  We  have  said  many 
times  that  we  do  not  think  it  is  a 
necessity  for  dispensing  to  be 
under  the  direct  supervision  of  a 
pharmacist.  It  is  impossible  to 
maintain  the  NHS  requirements 
on  direct  supervision  while 
encouraging  the  pharmacist  to  be 
out  on  the  counter." 

A  pharmacist  should  not 
necessarily  have  to  be  present  for 
dispensed  medicines  to  be  handed 
out,  he  added. 

Last  call  for 
Tanna  survey 

Society  members  had  voted  by 
568  for  80  against  John  Davies' 
AGM  supervision  motion  as  we 
closed  for  Press  this  week,  in  a 
personal  survey  launched  by 
Ashwin  Tanna  in  C&D  on  June  25, 
pl233. 

Last  week  we  published  a 
round  up  of  comments  for  and 
against  the  motion  (pp96,97). 
Anyone  wanting  a  further  copy  of 
the  survey  form  should  ring  C&D 
on  0732  364422  (ext  487)  giving 
name,  membership  number  and 
address  and  a  copy  of  the  original 
article  will  be  forwarded. 

Mr  Tanna  expects  his  survey 
will  be  the  subject  of  further 
debate  at  next  month's  Council 
meeting. 


Green  Consumer  Week,  from 
September  12-18,  aims  to  show 
consumers  how  they  can  make 
the  right  spending  choices  for 
their  own  health  and  the  health  of 
the  environment.  The  Green 
Consumer  Guide,  launched  that 
week,  will  inform  consumers 
which  products  are  acceptable 
such  as  aerosol  propellents  which 
do  not  harm  the  ozone  layer.  A 
nationwide  consortium  of  retail 
outlets  and  organisations  will  take 
part.  The  event  is  being  co- 
ordinated by  Sustainability,  an 
environmental  communications 
company  (Tel:  01-876  1125). 


Esses  rural  get-together 


Essex  Pharmaceutical  Con- 
tractors Committee  was  meeting 
this  week  to  discuss  ways  of 
overcoming  the  local  freeze  on 
dispensing  applications  (C&D, 
July  9,  p49). 

The  Rural  Dispensing 
Committee  has  to  consider  55 
appeals  against  rurality  decisions 
by  the  Essex  dispensing 
subcommittee  and  has  decided, 
because  of  this  workload,  that  no 
further  dispensing  applications  can 
be  considered  until  the  question  of 
which  areas  of  the  county  are  rural 
or  urban  has  been  resolved. 
Essex  Family  Practitioner 
Committee  claims  it  does  not 
know  which  areas  are  rural  so  that 
applications  to  open  or  relocate 
pharmacies  cannot  be  considered. 

One  option  for  the  Essex 
contractors  would  be  to  take  out  a 
court  order  compelling  the  RDC 
to  proceed.  But  secretary  Miall 
James  told  C&D  he  thought  this 
would  be  the  least  likely  option  to 
be  taken  up,  largely  because  of  the 
cost.  Another  option  would  be  to 
withdraw  all  appeals  other  than 
perhaps  those  most  likely  to 
succeed,  which  would  then  reduce 
the  case  load. 

The  meeting  was  to  be  on 
Wednesday  afternoon  after  C&D 
went  to  Press. 

One  victim  of  the  freeze  is 
Nick  Wood ,  member  of  the  Royal 
Pharmaceutical  Society's  Council. 
He  has  applied  to  open  a  30  hours 
a  week  pharmacy  in  a  drug  store 
he  runs  on  the  East  Ham  Estate, 
Ingrave.  The  business  use  to  be  a 


pharmacy  about  10  years  ago  and 
would  be  eligible  as  an  essential 
small  pharmacy  following  the 
recent  revisions  in  the  ESPS.  He 
has  had  several  requests  from 
customers  for  dispensing  and  for 
pharmacy  medicines  but  his 
application  to  dispense  has  been 
held  up  by  the  rurality  dispute. 

The  drug  store  is  bordering  on 
a  rural  area  but  he  told  C&D  there 
was  no  problem  with  the  local 
doctors  because  they  do  not 
dispense,  nor  were  there  any 
dispensing  doctors  nearby.  "It's 
annoying,  when  the  estate  is 
crying  out  for  a  pharmacy,  that  we 
are  caught  up  in  this  confusion, 
he  said. 

Mr  Wood,  who  currently  runs 
the  Brentwood  branch  of  the 
family  business  N.L.  Wade,  hopes 
eventually  to  run  the  new 
pharmacy. 


A  new  distance  learning  course  on 
AIDS  for  pharmacists  and  other 
health  professionals  has  been 
introduced  by  Leicester 
Polytechnic. 

The  course,  from  the 
continuing  education  centre  at  the 
school  of  pharmacy,  provides 
information  on  the  scientific  and 
sociological  background  to  AIDS, 
as  well  as  on  questions  that  may 
be  asked  by  the  public. 

Called  "AIDS  now"  the 
course  book  costs  £15,  which  can 
be  claimed  in  some  cases. 
Inquiries  to  the  school  of 
pharmacy,  Leicester  Polytechnic, 
Leicester  LEI  9BH. 
□  The  Health  Liaison  unit  in 
Lambeth  is  launching  a  syringe 
exchange  scheme  through 
pharmacies.  The  scheme, 
organised  jointly  with  West 
Lambeth  Health  Authority  will  be 
launched  at  a  seminar  for  local 
pharmacists  at  St  Thomas's 
Hospital  this  Wednesday  evening. 


"Need  any  locums  as  I'm  waiting?" 


fVv" 

.*'•'  W  y.s. 
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Government  to  reverse 
charges  defeat 


The  Government  will  call  on  the 
House  of  Commons  to  overturn 
the  decision  taken  by  the  House  of 
Lords  this  week  to  delete 
provisions  in  the  Health  and 
Medicines  Bill  authorising  the 
imposition  of  charges  for  eye  tests 
and  dental  examinations. 

Ministers  were  shocked  by 
the  defeats  inflicted  by  Peers  on 
Tuesday  —  by  majorities  of  21  and 
26  —  and  are  determined  to 
reinstate  provisions  central  to  the 
Bill's  objectives. 

The  DHSS  is  expected  to 
secure  a  total  benefit  of  around 
£170m  from  the  charges  each  year 
and  this  has  already  been 
earmarked  as  a  contribution 
towards  the  £600m,  in  real  terms, 
which  it  is  planning  to  invest  in  the 
Family  Practioner  Services  over 
the  next  three  years. 

As  part  of  the  investment 
additional  expenditure  would  be 
allocated  for  an  expanded  role  for 
pharmacy. 

The  Government  may  still 


encounter  difficulty  in  the 
Commons  in  restoring  the 
changes.  When  the  issue  was  last 
debated  22  Conservative  MPs 
backed  an  unsuccessful  Labour 
attempt  to  secure  the  continuance 
of  free  eye  tests  and  18 
Conservative  MPs  joined  in 
opposing  the  introduction  of 
charges  for  dental  examinations. 

During  the  discussions  in  the 
Lords  it  was  announced  that  the 
Joint  Working  Party  set  up  to 
examine  professional  and  ethical 
issues  of  nurse  prescribing  met  for 
the  first  time  on  Tuesday.  The 
Earl  of  Arran,  a  Government 
spokesman,  made  it  clear  that  any 
decision  to  expand  the  role  of 
nurses  in  the  future  could  be 
implemented  by  Regulations 
under  the  Medicine  Act  1968. 
□  The  RPSGB  is  urging  MPs  to 
support  a  motion  calling  on  the 
Government  to  extend  to  other 
student  professionals  the 
proposed  Community  charge 
exemption  for  nurses. 


No  fee  for  PMRs 
in  October 


Lack  of  progress  in  talks  with  the 
Department  of  Health  on  how 
pharmacists  should  be  paid  for 
keeping  patient  medication 
records  means  the  extra 
allowance  due  to  be  paid  from 
October  will  not  come  in  on 
time. 

The  DHSS  has  given  no 
indication  of  what  it  requires  in  the 
way  of  PMRs,  said  PSNC  chief 
executive  Alan  Smith  last  week. 
"Will  a  card  index  be  sufficient  or 
must  the  records  be 
computerised?  Is  the  Department 
waiting  for  the  results  of  the 
Exeter  trial  involving  smart  cards, 
where  the  patient  carries  the 
record  ? ' ' 

Until  some  indication  is  given 
PSNC  is  advising  pharmacists  to 
avoid  expensive  capital  outlay.  It 
may  be  that  the  money  will  come 
as  a  capital  allowance  for  purchase 
of  equipment,  or  it  may  be  based 
on  the  number  of  records  kept. 
Nor  has  any  indication  been  given 
of  how  pharmacists  will  be  held 
publicly  accountable. 

Although  the  money,  around 
£1.5m,  may  not  be  paid  out  as 
planned  from  this  Autumn,  there 
is  no  danger  that  it  will  be  "lost". 
It  will  remain  in  the  balance  sheet. 

The  difficulty  in  arranging  a 
meeting  with  the  Department  to 
discuss  this  has  been  exacerbated 


by  the  fact  that  the  Under 
Secretary,  Ian  Langtree,  with 
whom  PSNC  negotiates,  is 
retiring,  to  be  replaced  by  Brian 
Bridges. 

Mr  Smith  is  slightly  more 
optimistic  that  the  fee  for 
residential  home  visiting  will  come 
in  on  time.  PSNC  agrees  with  the 
recommendations  made  by  the 
Royal  Pharmaceutical  Society's 
working  party  on  domiciliary 
services,  which  provides  a 
framework  for  visits.  "But  PSNC 
feels  strongly  that  the  existing 
contractor  should  continue  to 
provide  the  service  if  they  are 
already  doing  so, "  said  Mr  Smith. 

"If  the  existing  contractor 
does  come  up  to  standard  then 
liaison  between  the  district 
pharmaceutical  officer  and  the 
LPC  should  take  place,  and  other 
pharmacies  near  the  home  would 
be  given  the  opportunity  to  submit 
for  the  contract.  The  final  choice 
should  be  left  to  the  person  in 
charge  of  the  residential  home." 

The  DHSS  has  not  put  forward 
any  proposals,  but  has  indicated 
that  the  fee  will  be  paid  on  a  per 
prescription  basis.  If  it  agrees  with 
the  standards  laid  out  by  the 
Society  and  PSNC  the  whole 
exercise  canbecosted.  "Most  of 
the  spadework  has  been  done," 
said  Mr  Smith. 


Domiciliary  service 
waits  on  money 

to  begin 


We've  laid  the  groundwork  for  a 
domiciliary  service,  it's  now  up  to 
the  Pharmaceutical  Services 
Negotiating  Committee  to  agree 
and  discuss  remuneration  with  the 
Department  of  Health,  says  Nick 
Wood,  chairman  of  a  Royal 
Pharmaceutical  Society  working 
party  set  up  to  produce  proposals 
for  such  a  service. 

He  told  C&D  he  was  pleased 
with  the  results,  which  were 
published  last  week  in  the 
Society's  journal  after  being 
approved  by  Council.  "We 
worked  hard  on  the  report  until 
we  thought  we  had  it  right,"  he 
said.  He  hoped  the  Government 
would  now  make  money  available 
to  implement  the  proposals. 

At  present,  pharmacists 
serving  residential  homes  were 
paid  only  for  the  prescriptions 
they  dispensed,  that  is,  their 
supply  function;  it  would  be  more 
useful  if  they  received  an 
allowance  for  professional 
functions  such  as  spending  an 
afternoon  going  through 
medication  sheets  and  trolleys  in 
a  nursing  home. 

The  working  party's  main 
recommendations  were: 

■  A  domiciliary  service  should  be 
available  to  all  patients  in  need  and 
pharmacists  providing  such  a 
service  should  keep  patient 
medication  records. 

■  The  service  could  be  initiated 
by  community  pharmacists  or  be 
requested  by  doctors,  community 
service  pharmacists  and  other 
members  of  the  multidisciplinary 
care  team. 

■  The  district  pharmaceutical 
officer  and  Local  Pharmaceutical 
Committee  should  liaise  in 
selecting  pharmacists  who  might 
provide  a  service  to  a  specific  unit . 

■  DPhOs  should  liaise  with 
directors  of  social  services  in 
providing  the  best  service 
throughout  the  community. 

■  Discussions  should  take  place 
with  the  Pharmaceutical  Services 
Negotiating  Committee  so  that 
they  can  negotiate  remuneration 
which  should  be  on  an  item  of 
service  basis. 

■  Ways  of  funding  an  adequate 
number  of  community  service 
pharmacists  should  be 
considered. 

■  Community  and  community 
service  pharmacists  will  need  to 
be  trained  for  their  extended  role. 

■  Prescription  direction  should 
be  accepted  under  certain 
circumstances  subject  to  Council 
guidelines. 

Mrs  Kay  Roberts,  a 
community   pharmacist  from 


Harrow  who  won  the  1985  UK 
Clinical  Pharmacy 
Association/May  &  Baker 
community  pharmacy  award  for 
her  paper  on  "A  domiciliary 
clinical  pharmacy  service", 
agreed  strongly  with  the  report's 
recommendation  that  there 
should  be  close  liaison  —  involving 
the  exchange  of  medication 
records  between  hospital  and 
community  pharmacists  —  when 
patients  were  admitted  or 
discharged  from  hospital  or 
moved  from  one  home  to  another. 

She  told  C&D  that  liaison 
between  members  of  the  primary 
health  care  team  was  essential  and 
visits  by  the  community  or 
community  service  pharmacists 
should  be  done  as  part  of  the 
team,  not  in  isolation.  If  visited  by 
too  many  professionals  the  elderly 
could  become  confused  about  who 
was  calling  and  answer  the  door  to 
anyone. 

She  also  thought  it  unrealistic 
to  expect  a  full  nationwide  service 
because  not  all  pharmacists  would 
want  to  take  part. 


OR  no  D? 

In  the  absence  of  any  agreement 
on  original  pack  sizes  among  ABPI 
members  PSNC  is  seeking  a 
change  in  the  legislation  to  allow 
pharmacists  to  supply  the  nearest 
original  pack  to  that  prescribed. 

"If  there  is  not  going  to  be  a 
standard  pack  the  chance  of 
doctors  prescribing  an  original 
pack  regularly  is  remote,"  said 
PSNC  chief  executive  Alan  Smith 
last  week.  "Currently  under  the 
Medicines  Act  if  a  pharmacist 
does  not  supply  the  exact  strength 
and  quantity  prescribed  he  is 
guilty  of  a  criminal  act . ' ' 

Without  legislation  to 
regularise  section  58  of  the 
Medicines  Act  and  the  Drug  Tariff 
provisions  for  special  containers 
and  calendar  packs  there  will  be 
OP  without  the  I),  he  warned. 


British  Telecom  have  written  to 
PSNC  confirming  that  pharmacy 
contractors  are  covered  by  the 
telephone  company's  umbrella 
service  contract  for  the 
Department  of  Health.  This 
means  pharmacists  can  expect 
same  day  service  for  the  repair  of 
faults  at  no  charge.  Any  contractor 
encountering  problems  at  a  local 
level  is  advised  to  contact  PSNC's 
Avlesburv  office  -  tel:  0296 
432823. 
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BBC  unearths  alleged 
dispensing  fraud  in  Midlands 


The  health  service  could  be  losing 
milli(  ms  of  pounds  a  year  according 
to  BBC  Radio  4's  "Today" 
programme  which  dealt  with 
allegations  of  three  types  of  fraud 
being  practised  by  pharmacists 
and  doctors  in  the  West  Midlands 
area:  it  inferred  that  these 
offences  could  be  widespread. 

Pharmacists  were  said  to  be 
supplying  fewer  tablets  than 
prescribed,  and  according  to  BBC 
reporter  Shushma  Puri,  in  the  July 
14  edition,  a  doctor  had  made  a 
complaint  and  had  alleged  that  four 
pharmacies  in  the  area  were 
involved.  In  sending  a  BBC 
contact  with  a  prescription,  five 
tablets  were  found  missing  from  a 
bottle  of  100.  The  doctor  was 
quoted  as  saying:  'If  he  does  this 
to  30  or  40  customers  who  come 
into  his  shop,  then  he  will  possibly 
make  quite  a  sum  of  money  from 
this." 

Shushma  Puri  reported  on  a 
second  case  concerning  a  doctor 
who  had  been  found  guilty  of 
defrauding  the  NHS  of  £13,000, 
by  obtaining  medicines  free  and 
giving  them  to  his  friends  and 
relatives  at  home  and  abroad. 

A  case  of  collusion  between 
pharmacists  and  doctors  was  also 
alleged,  the  doctor  writing  out 
NHS  prescriptions  against  false 
names,  using  most  of  the 
medicines  for  private  patients  and 


the  pharmacist  claiming  the  total 
and  benefitting  from  the  balance. 
An  unnamed  "ex-pharmacy 
worker' ' ,  said  to  be  under  threat, 
confirmed  that  such  practices 
were  occurring  in  the  area  and 
said:  "It  was  as  easy  as  walking 
into  a  newsagent  and  buying  a 
newspaper"  to  obtain  false 
prescriptions  from  known  general 


practitioners. 

Gordon  Appelbe,  the  Royal 
Pharmaceutical  Society's  chief 
inspector,  when  asked  to 
comment  during  the  programme, 
said  that  any  complaints  received 
were  investigated  in  conjunction 
with  the  police,  and  that  there  was 
no  evidence  that  such  practices 
were  widespread. 


PSNI  hears  much  ado  about 
nothing  at  EEC  Group  AGM 


The  Pharmaceutical  Society  of 
Northern  Ireland  says  a  meeting 
of  the  UK  elements  of  the 
Pharmacy  Group  of  the  European 
Community  is  a  priority  so  that 
future  policy  can  be  established 
well  before  the  next  executive 
meeting  in  Brussels. 

The  secretary  Derek  Lawson 
and  the  president  Joshua  Kerr 
expressed  disappointment  at  the 
conduct  of  the  EEC  Pharmacy 
Group  annual  meeting  in  Venice 
(June  19-21).  Mr  Kerr  and  Mr 
Lawson  told  the  June  meeting  of 
Council  that  time  was  taken  with 
receiving  reports  and 
"inconclusive  arguments"  from 
member  countries  as  to  who 


C&D's  little  Red  Book' 

A  distinctive  new  source  of  business  and  professional 
information  will  soon  be  making  its  appearance  on 
dispensary  benches  and  pharmacy  desks  —  the  "Chemist 
&  Druggist  Reference  Book".  Copies  are  currently  being 
despatched  free  to  all  community  pharmacies  in  National 
Pharmaceutical  Association  membership,  or  they  can  be 
purchased  by  manufacturers,  hospitals  and  non-NPA 
pharmacies  (for  details  see  order  form  on  pl59). 

C&D  has  long  recognised  the  need  for  a  reference 
source  which  could  be  used  as  an  authoritative  working 
tool  within  the  pharmacy,"  says  C&D  Publisher  Ron 
Salmon.  "There  are  plenty  of  'technical'  sources,  but  we 
know  from  the  stream  of  telephone  inquiries  received  by  all 
the  representative  organisations  and  our  own  office  that 
instant  access  to  legal  advice,  addresses,  etc,  has  not  been 
readily  available.  And  as  NPA  executives  will  testify,  in 
some  cases  it  has  been  'act  first  and  ask  afterwards'  —  not 
the  ideal  way  to  deal  with  a  staff  dismissal,  for  example!" 

Now  NPA  and  C&D  have  combined  their  resources  to 
put  much  of  the  most  frequently  requested  information  into 
a  single  package  —  together  with  essential  sections  such 
as  the  NPA's  "Diluents  Directory"  and  C&D's  parallel 
import  listing  —  and  are  confident  that  the  "Red  Book"  w  ill 
soon  become  a  familiar  and  trusted  place  of  first  inquiry. 
However,  as  NPA  Director  Tim  Astill  accepts,  members 
will  have  their  own  ideas  about  unnecessary  inclusions  or 
significant  omissions  —  but  both  NPA  and  C&D  will  be 
alive  to  constructive  criticism  in  preparing  the  next  edition. 


should  succeed  Albert  Verryat  as 
the  next  secretary  general. 

The  reluctance  of  veterinary 
surgeons  to  write  prescriptions 
for  dispensing  at  pharmacies  was 
highlighted  at  Council  by  a  letter 
from  the  Chief  Pharmacist  in  reply 
to  the  Statutory  Committee 
chairman.  It  was  agreed  that  when 
Mr  Terry  Hannawin's  working 
party  reported  the  local  veterinary 
committee  should  be  contacted  to 
arrange  discussions. 

Council  is  to  reassess  later  this 
year  whether  it  should  support  the 
current  FIP  fund-raising  project. 

The  president  expressed 
Council's  condolences  to  the 
relatives  of  Mr  Albert  Holland, 
chief  administrative  officer  at  the 
Central  Services  Agency,  who 
died  recently;  also  to  Mr 
J.A.Brown,  FPS,  on  the  death  of 
his  wife. 

The  following  applications  for 
registration  as  students  were 
approved:  Caitriona  Margaret 
Mary  Boylan,  13  Melrose  Street, 
Belfast  BT9  7DL;  Heather 
Elizabeth  Florence  Clayton,  58 
Scroggy  Road,  Limavady  co 
Londonderry;  Anita  Maria 
Gribbin,  132  Moneynick  Road, 
Randalstown,  co  Antrim;  Maura 
Clare  Hackett,  10  Lansdowne 
Road,  Belfast;  Michael  Joseph 
Kennelly,  Castleisland,  co  Kerry; 
Mary  Elaine  Bernadette 
Loughran,  35  Creggan  Road, 
Carrickmore,  Omagh,  co  Tyrone; 
Caroline  Eugenie  McGrath, 
Dumconnis,  Dromore,  co 
Tyrone;  Eoghan  Gerard  O'Brien, 
77  Main  Street,  Portglenone,  co 
Antrim. 

An  application  from  Mr  R.M. 
McGrath  for  the  restoration  of  his 
name  to  the  Register  of 
Pharmaceutical  Chemists  was 
granted  as  was  an  application  for 
registration  under  the  reciprocal 
arrangement  between  the  GB  and 
Northern  Ireland  Societies  by  Mr 
Colin  Andrew  Baldwin. 


Advise  on 
Turbohaler 
use 

Asthma  patients  switching  from  a 
conventional  inhaler  to  the  new 
Bricanyl  turbohaler  may  need 
reassurance  that  the  device  is 
actually  working,  advise 
manufacturers  Astra. 

In  the  past,  patients  may  have 
been  used  to  the  taste  of 
propellant  or  other  additives  such 
as  lactose,  but  the  turbohaler 
contains  pure  terbutaline  without 
a  carrier,  and  is  tasteless.  The 
turbohaler  delivers  the  dose 
directly  to  the  lungs  and  this  may 
also  take  some  getting  used  to, 
say  Astra,  as  some  patients  link 
the  sensation  of  an  aerosol  hitting 
the  back  of  the  throat  or 
deposition  of  powder  in  the 
mouth,  with  efficacy. 

And  they  suggest  that  if 
patients  want  evidence  that  the 
device  is  working,  they  should 
remove  the  mouthpiece  before 
use  and  look  at  the  drug  in  the 
inhaler,  and  then  check  that  it  has 
gone  after  inhalation. 


Improver  Corporation  (Epilady)  failed  to 
obtain  an  injunction  against 
Remington  in  the  High  Court  on 
July  14  in  relation  to  their  Lady 
Remington  hair  remover  system. 
Improver  were  granted  leave  to 
appeal  and  say  they  intend  to 
proceed.  C&D  understands  that 
further  legal  proceedings  in 
relation  to  the  alleged 
infringement  of  the  Epilady  patent 
are  running  concurrently  in  Italy 
and  France. 


IMk,  4 


If  you  happened  to  be  watching 
either  Channel  4  at  7pm  or  News  at 
Ten  on  July  14  you  would  liaveseen 
John  Kirby,  Agfa 's  sales  manager, 
professional ,  practising  his 
German.  He  was  taking  part  in  a 
documentary  on  the  1992 
integration  of  the  Common  Market 
(see  also  feature  on  pi  74  of  this 
week 's  C&D) 
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Harris  Pharmaceuticals  say  they 
will  strenuously  defend  any  action 
by  Bayer  alleging  infringment  of 
their  UK  patent  on  nifedipine  (last 
week  p99). 

A  spokesman  for  Harris  says 
their  nifedipine  is  manufactured  by 
a  different  process  which  does  not 
infringe  the  Bayer  patent. 


One  more  for 
Safeway 

Safeway  have  applied  to  open  a 
pharmacy  in  their  store  in 
Southend  Western  Approaches. 

There  is  no  pharmacy  for 
about  three-quarters  to  one  mile 
and  a  new  surgery  is  proposed  for 
the  estate.  The  pharmacy  would 
follow  a  similar  design  to 
Safeway 's  other  pharmacies,  of 
which  there  are  38. 

Safeway  have  175  stores  and 
are  expanding  at  the  rate  of  about 
27  new  stores  a  year. 

Yellow  card 
best  -  CSM 
chairman 

The  yellow  card  system  for 
reporting  adverse  reactions  is  the 
best  and  always  will  be,  according 
to  Committee  of  Safety  of 
Medicines  chairman,  Professor 
William  Asscher. 

In  an  interview  with  Pulse 
magazine  Professor  Asscher 
explained  his  faith  in  the  system 
and  said  it  should  remain 
voluntary,  without  a  fee  for  CPs 
sending  in  the  reports. 

The  under  reporting  inherent 
in  the  system  was  acknowledged, 
despite  the  25  per  cent  jump  in 
reporting  since  January.  Many 
GPs  do  not  send  in  yellow  cards 
because  they  are  not  sure  what  is 
an  adverse  reaction  and  what  is 
being  alarmist,  Professor  Asscher 
told  the  magazine. 

King's  books 

Pharmaceutical  companies  have 
been  contributing  to  the  book 
budget  of  the  clinical  pharmacy 
section  of  Chelsea  Department  of 
Pharmacy,  King's  College. 

Abbott  Laboratories  donated 
£100,  Lederle  Laboratories  £200 
and  Ciba  Geigy  have  given  the 
college  a  five  year  subscription  to 
The  Lancet  and  Drug  Intelligence 
and  Clinical  Pharmacy. 


DTvC&D- 
expanding 
powers? 


A  writer  called  Christine 
Doyle,    of    the  Daily 
Telegraph  wrote  a  whole 
page  on  health  matters  on 
July  12.  In  a  paragraph 
headed  "Expanding 
Powers"  she  makes  terse 
comment  on  a  recent  C&D 
article  on  make  up.  I  regret 
I  have  to  quote,  albeit 
loosely...  "Pharmacists are 
urged  increasingly  by  their 
professional  associations  to  become  the 
'wise  health  men  and  women'  of  the  High 
Street.  In  turn  patients  are  being  urged  to 
'ask  your  pharmacist'  about  minor 
ailments.  Why  stop  there,  asks  C&D, 
which   suggests   pharmacists  and 
assistants  should  bone  up  on  giving  OTC 
beauty  advice.  Compete  with  the  stores. . . 
Personally,"  says  Ms  Doyle,  "I  would 
prefer  pharmacists  to  stick  to  their 
profession." 

Amazing,  isn't  it  that  a  writer  whose 
subject  would  appear  to  be  health  should 
have  an  apparently  limited  understanding 
of  what  a  pharmacist's  qualification  and 
training  are  all  about.  What  does  she  see 
as  our  profession  —  counting  pills? 
Someone  should  tell  her.  We  are  the  only 
profession  truly  available  at  any  time. 
Highly  qualified  and  competent  experts  on 
the  action  and  uses  of  drugs,  we  are 
members  of  a  profession  which  for  over  a 
hundred  years  has  been  responsible  for 
the  formulation  and  manufacture  of 
products  used  in  health  care.  Pharmacies 
have  always  been  foremost  for  the  sale  of 
beauty  products  although  others  do 
compete. 

What  C&D  and  our  various 
associations  have  been  doing  is  giving 
reminders  and  re-enforcement  to  our  staff 
and  ourselves  of  what  our  work  really  is. 
We  must  continually  re-assert  the  full 
range  of  our  service  potential  to  the 
community.  It  is  no  new  role  but  it  is 


) 


clear  we  have  sold  our- 
selves short  if  we  allow 
others  (let  alone  ourselves) 
to  think  it  solely  concerns 
the  mechanics  of  dispensing 
prescriptions. 


Supervision 


survey 


i  How  do  you  make  the  deaf 

k  hear?  It  isn't  ignorance 

Ik  which  makes  the  bulk  of 

Hk  responsible  practising 

IIP  pharmacists  resist  the 

Council    proposals  on 
relaxing  supervision 
requirements.  The  survey  shows  a  7:1 
majority  reject  the  proposition.  Yet 
Council  says  it  will  go  ahead. 

I  think  a  fundamental  objection  is  that 
in  allowing  delegation  of  responsibility  at 
the  discretion  of  each  individual 
pharmacist,  we  may  reach  a  situation 
where  the  pharmacist  may  delegate  a 
great  deal,  absent  himself,  and  leave  us 
the  profession  without  the  power  to  do 
anything  about  it.  It  happens  now,  but  at 
least  we  can  do  something  about  it. 

Reactionary?  I  don't  think  so,  just 
pride  in  the  fulfilment  of  our  obligations 
and  an  ongoing  requirement  to  be  seen  to 
be  fulfilling  them... 

Nitrogen  as  a 
propellant 

Radian  B  aerosol  is  propelled  by 
compressed  nitrogen.  A  simple  statement 
which  fills  me  with  hope.  Here  we  have  a 
nice  environmentally  clean,  relatively  inert 
propellent  which  would  appear  to  solve 
the  problem  of  aerosols  for  the  future?  I 
know  some  makers  still  use  flammable 
propellants  —  at  least  I  assume  they  do 
since  I  have  seen  the  "flamethrower" 
effect  at  close  hand.  Very  dramatic  it  was 
too.  1  hope  we  may  look  forward  to 
nitrogen  being  the  product  of  choice  in 
future. 
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"Can  I  come  back  to  this 
point  about  the  eventual 
value  of  UniChem  shares 
-  if  the  Members  vote 
for  the  conversion  and 
flotation  in  1990,  how 
much  would  I  get?" 


"A  leading  firm  of  stockbrokers  have  given  an 
indicative  value  of  at  least  £84  million  for  the 
society*  -  with  the  planned  seven  million  shares 
in  Members'  hands  in  1990,  that  makes  each  share 
potentially  worth  at  least  £12. " 


"So,  if  I  joined  this 
exclusive  club,  my  initial 
400  shares  cost  me  £400, 
and  could  be  worth 
£4800  or  more  in  1990. 
So  how  do  I  obtain  more 
shares?" 


"We  plan  to  offer  FOUR  MILLION  extra  shares  to 
our  Members  before  the  vote  on  conversion  is 
taken  in  1990.  These  extra  shares  will  be  allocated 
pro-rata  to  all  Members  spending  on  average  over 
£7,000  each  month. " 


"What  if  I  joined,  then 
had  to  leave  for  some 
reason  before  the  vote 
in  1990  -  what  would 
happen  to  my  shares?" 


"Simple  -  you  would  get  your  money  back.  If  you 
retire,  you  should  be  able  to  keep  your  shares  for 
the  future.  Its  like  'heads  you  win,  tails  you  get 
your  stake  back!" 


...  and  after  flotation?" 

"Deciding  when  to  sell  your  shares  will  be  entirely 
up  to  you  -  the  value  could  go  up  or  down,  as  with 
any  other  share  quoted  on  the  Stock  Exchange, 
but  you  could  hang  onto  them  as  a  longer-term 
investment  and  receive  regular  dividends!" 


Join  us  Today 

UniChem 

This  advertisement  has  been  issued  by  UniChem  Limited  ("the  Society")  in  order  to  promote 
its  scheme  for  the  increase  of  shareholdings  in  the  Society.  It  has  been  approved  by  Phillips  &  Drew 
Securities  Limited  which  provides  corporate  finance  services  to  the  Society.  If  you  are  in  any  doubt 
about  the  implications  of  the  Share  Scheme  you  are  recommended  to  obtain  the  advice  of  your 

investment  advisers. 

Under  the  Society's  rules  the  shares  may  not  currently  be  transferred  or  sold  to  any  third  party. 
The  shares  will  only  become  transferable  if  the  Society  is  converted  into  a  Public  Limited  Company 
following  an  appropriate  resolution  of  the  Members  in  General  Meeting. 


*Full  details  of  the  scheme  and  the  basis  of  valuation  are  set  out  in  UniChem' 's 
updated  document  "Heralding  The  Next  Era  ". 


Inspirational 
English  rose 

Natural  Inspiration  is  a  collection 
of  new  cosmetics  for  eyes,  face, 
lips  and  nails  from  Max  Factor. 

It  comprises  Double  Blush  in 
natural  blush/mulberry  (£1.99). 
There  is  a  Hebrides  eyeshadow 
quintet  (£2.35)  in  damson,  purple, 
ice  blue,  bluebell  and  silver  and 
there  is  also  a  Skye  eyeshadow 
trio  (£1.79)  in  charcoal,  glacier 
mint  and  old  gold. 

Three  new  lip  colours  — 
sundown,  heatherbell  and  red 
delight  —  are  all  available  with 
matching  nail  polish,  (push  up 
£0.99;  swivel  £1.35,  and  nail 
polish  £1.19). 

And  kohl  pencils  are  in  brown 
or  violet  at  £0.99.  Max  Factor  Ltd. 
Tel:  0202  524141 


Personal  care: 
passive  males? 


Women  largely  determine  what 
personal  care  products  men  wear, 
even  if  the  younger  man  is  more 
likely  to  go  out  and  buy  the 
products  for  himself,  according  to 
a  new  study  from  the  Home  and 
Persona]  Care  Division  of  market 
research  company  Taylor  Nelson. 

The  other  main  conclusion  of 
the  study,  which  tracks  the  use  of 
cosmetics  and  toiletries  through  a 
nationwide  sample  of  3,700 
women  and  men  aged  between 
16-34,  is  that  older  men  are  "staid 
and  conservative"  about  what 
they  purchase. 

The  study  says  that  less  than 
20  per  cent  of  men  buy  their 


toothpaste  themselves,  and  85 
per  cent  share  it  with  other 
members  of  their  household. 
Even  with  "male-only"  items 
such  as  shaving  preparations,  only 
40  per  cent  have  bought  the  pack 
that  they  are  using,  it  says. 

But  in  the  areas  of  hair  styling 
and  male  fragrances,  there  is 
"some  independence  of  thought 
and  caution" .  Some  40  per  cent  of 
men  under  25  are  using  products 
such  as  spray,  mousse,  and  gel  to 
style  and  control  the  hair.  And  it  is 
significant  that  67  per  cent  of  men 
are  not  sharing  these  products. 
Home  and  Personal  Care  Division 
Taylor  Nelson.  Tel:  03727 29688 


Budding 
talents 

Johnson  &  Johnson  have  a  new  on 
pack  promotion  for  their  cotton 
buds. 

A  Colport  china  trinket  box, 
decorated  with  a  "delicate  floral 
design, ' '  can  be  obtained  with  two 
proofs  of  purchase  from  any 
special  floral  cotton  buds  packs, 
plus  £3.95  and  £0.95  postage  and 
packing. 

Johnson  &  Johnson  say  that 
the  trinket  box  normally  retails  at 
£10.75  and  is  "ideal  for  use  in  the 
modern  bathroom  or  on  a  dressing 
table". 

The  on  pack  offer  is  available 
on  the  100  and  200  sizes  of  cotton 
buds  and  the  promotion  runs  until 
January,  1989.  Johnson  &  Johnson 
Ltd:  0753  31234 


SIX    LITTLE    ONES    THAT  NOBODY 
WILL    BE    ABLE    TO  RESIST. 


'Savlon'  is  the  name  that  customers 
instinctively  reach  for  when  they  need  a 
product  they  know  and  trust. 

And  now,  we're  about  to  increase 
our  market  share  by  relaunching  'Savlon' 
Baby  Cream  with  a  new,  dual-action 
formulation  and  an  eye-catching  new  pack. 

New  'Savlon'  Nappy  Rash  Cream  will 
make  babies  safer  than  ever,  because  it 
contains  two  ingredients  that  can  treat 
and  prevent  nappy  rash. 


Cetrimide,  a  mild  but  powerful 
antiseptic  which  gently  soothes  away  the 
soreness,  and  Dimethicone,  which  forms 
a  protective  barrier  that  can  actually 
prevent  the  rash  from  occurring. 

And  to  make  sure  that  'Savlon' 
Nappy  Rash  Cream  gets  into  the  right 
hands,  we're  sending  out  a  starter  pack 
of  six  small  tubes  to  over  15,000  health 
visitors. 

Multiply  that  by  the  number  of 


mothers  they'll  be  recommending  it  to, 
and  you'll  see  why  it's  about  to  become 
a  best  seller. 

So  if  you  want  to  keep  your  sales 
'Savlon'  Safe,  stock  up  now. 
fW   NEW  Savlon  , 

nriappyrash 
cream 
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Here's  your  invitation  to  CHEMEX  '8c 


VisitCHEMEX'88  at  Earls 


proaucts,  pharmaceuticals,  services, 
 equipment,  and  more  - 


There's  no  better  way  to  see  and  assess 
whafs  new  -  and  whars  necessary  -  for  the 
success  and  profits  of  your  pharmacy  than  a 
visit  to  Chemex  '88,  at  Earls  Court  on 
September  18th  and  19th. 

And  Chemex  '88  is  now  sponsored  by 
Chemist  Bt  Druggist. 

Over  250  exhibitors  will  be  displaying 

their  products,  services  and  equipment  for 

you  to  see,  compare  and  choose. 

There'll  be  pharmaceutical  companies  and 

suppliers  of  a  whole  host  of  other  new 
products.  There'll  be  top-selling  toiletries, 


ethicals,  profitable  generics,  leading  home 
medicines,  photography  and  business 
equipment,  and  lots  more. 

There's  even  a  supervised  play  area  for 
your  kids.  You'll  find  the  lot  at  Chemex. 

Don't  miss  out  on  the  vital  event  for  every 
profit-conscious  pharmacy  owner.  Complete 
and  send  the  coupon  for  your  free  tickets  - 
and  make  a  date  to  attend  Chemex  '88. 
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THE  NATIONAL  EXHIBITION  FOR  THE  COMMUNITY  PHARMACIST 

EARLS  COURT  LONDON     SEPTEMBER  18  &  19  1988 


nsored  by 


c 


:ugg] 


Court  and  see  the  latest 
merchandising  ideas, 
□II  for  your 


makers, 


•OTC 

•  Generic 

•  Ethical 

•  Herbal 

•  Homoeopathic 


•  Food 

•  Clothes 
jf  •  Toiletries 

II  •  Medication 

if  Health  lines 

•  Foods  •  Drinks 

•  Vitamins 

I  •  Dental  care 


Beauty  Products 

•  Cosmetics 

•  Toiletries 

•  Perfumery 

•  Skincare 

•  Haircare 

•  Footcare 

Services  & 

•  Computers 

•  Programs 

•  Labelling 

•  Surgical 
Equipment 

•  Security 

•  Signs 

•  Shopfitting 


•  Tablet  Counters 

•  Insurance 

•  Packaging 


•  Xmas  Gifts 

•  Jewellery 

•  Stationery 

Optical  Prod 

•  Eyecare 

•  Sunglasses 


•  Cameras 

•  Developing/ 
Printing 

•  Mini  Labs 

•  Equipment 


Toys 


Don't  forget!  •  Cfiemex  '88  is  just  two  days  ■ 

!8th  and  19tb  September -caiiTxket 
Hotline  on  01-302  7215  for  instant  tickets! 


r 
l 


Please  send 
Name  


Chemex  tickets.  I  plan  to  attend  on  _  Sept  18  19 


I  Company 
'  Address— 


~l 

I 


i 


Tel  _ 

Send  to  Chemex  '88,  MGB  Exhibitions,  Marlowe  House, 
09  Station  Road,  Sidcup  DAI  5  7ET  Tel:  01-302  8585 


Exhibition  I 

CD/23/7/88  is 


COUNTERPOINTS 


Oral-B  to  give  more 
interdental  spaces 


Firmer  hold, 
freer  style 

L'Oreal  has  added  a  new  extra 
firm  control  product  to  their 
existing  natural  and  firm  variants 
available  in  100ml,  150ml  and 
200ml  sizes  at  £1.49,  £1.99  and 
£2.39  respectively. 

L'Oreal  have  also  introduced  a 
new  micro  diffuser  dispensing 
system  for  their  Freestyle 
mousse  range  which  they  say 
gives  the  product  improved 
consistency  and  makes  it  easier 
for  the  consumer  to  spread  evenly 
through  the  hair. 

The  star  shaped  nozzle  is 
specially  designed  "to  combine 
the  conditioning  and  holding 
polymers  of  Freestyle  to  form  a 
rich,  textured  ball  of  mousse," 
they  say.  The  diffuser  is  said  to 
give  improved  consistency  and 
make  it  easier  for  the  consumer  to 
spread  evenly  through  the  hair. 

L'Oreal  will  be  supporting  new 
Freestyle  with  a  programme  of  in- 
store  promotional  activity,  new 
shelf  display  units,  counter  cards 
and  leaflets. 

A  new  TV  campaign  will  also 
break  at  the  end  of  August  in  the 
London,  Granada,  Scottish, 
Harlech,  TVS  and  Anglia  TV 
regions.  L'Oreal.  Tel:  01-937 
5454 

Pentaxgo 
racing 

Pentax's  latest  dealer  assistant 
promotion  offers  a  chance  to  drive 
a  single  seater  racing  car  at 
Goodwood  racing  track. 

Until  October  3  assistants  can 
gain  points  by  selling  the 
company's  cameras  —  from  the 
SFX  to  the  Zoom  70  and  other 
compacts.  The  top  twenty  dealers 
with  the  most  points  will  then  be 
treated  to  a  day  at  Goodwood,  say 
Pentax.  Runner  up  prizes  are  to 
be  given  away  too.  Pentax  Ltd. 
Tel:  01  864  4422. 

Biotherm's  a 
smoothie 

Golden  Ltd  are  introducing  a  new 
variant  to  the  Biotherm  range  — 
active  wrinkle  smoother.  It 
contains  moisturisers  and 
ultraviolet  light  filters  and  can  be 
worn  under  make-up. 

Active  wrinkle  smoother 
(£22.50,  50ml)  can  be  applied  to 
the  face  and  neck  morning  and 
evening.  Golden  Ltd.  Tel:  01-937 
5454. 


Oral-B  have  announced  a  new 
marketing  drive  with  the 
introduction  of  an  interdental 
merchandising  system  designed 
to  overcome  retailing  problems 
associated  with  limited  shelf 
space. 

The  merchandiser  will 
accommodate  the  full  interdental 
range  of  new  stronger  floss,  super 
floss,  Oral-B  woodsticks, 
interdental  kits  and  brushes  and 
plaque  disclosing  tablets,  ensuring 


All  Smylles 
for  Smeller 

Smeller,  the  liquid  breath 
freshener  from  West  Germany,  is 
to  undergo  several  changes  in 
August '  'in  response  to  requests 
from  the  trade". 

The  name  of  the  product  will 
be  changed  from  Smeller  to 
Smyller  "which  sounds  more 
acceptable  over  here,"  said 
distributors  Paul  Fenech  Trading. 

The  2ml  phial  (£0.99)  will 
come  complete  with  a  patented 
screw  top  dispenser  which 
enables  the  product  to  be  more 


that  products  remain  upright  and 
clearly  visible. 

Product  manager  Mark 
Haggett-King  says:  "Many 
interdental  products  are  awkward 
to  display.  The  new  unit  allows 
Oral-B  interdental  products  to  be 
displayed  in  a  compact  space 
alongside  our  toothbrush  range. ' ' 

The  merchandisers  are 
available  from  representatives  or 
direct  from  Oral-B.  Tel:  0296 
432601. 


easily  directed  into  the  mouth. 

The  merchandiser  will  now 
hold  24  blister  packed  phials 
instead  of  50.  And  the  point  of  sale 
emphasis  is  on  Smyller  being 
sugar  free  and  made  with  natural 
ingredients.  Paul  Fenech 
Trading.  Tel:  091  415  0356. 

Stormy 
Quant 

Mary  Quant  is  inviting  women  to 
"rustle  up  a  storm"  this  Autumn 
with  the  Silhouettes  collection  for 
eyes,  cheeks,  nails  and  lips. 

Lipstick  and  nail  enamel  are 
available  in  rose  pink  called  Dawn 
Chorus,  a  ruby  red  called  Fire 
Light  and  a  dark  violet  called  Night 
Cloud  (lip  £3.45;  nail  £2.95). 

Eyecatchers  are  sold  in 
Shades  of  Sunset,  which  is  a 
combination  of  pinks,  lilac  and 
orange  or  Shades  of  Moonstone, 
which  is  a  mix  of  greys  and  purples 
(£5.25). 

Blushababy  is  available  in  a 
dark  lilac  called  Pink  Teaser,  or  a 
bright  magenta  called  Deadly 
Passion  (£4.50).  Fine  Line  (£2.95) 
is  available  in  a  dusky  pink  called 
Rose  Line,  and  Loads  of  Lash 
(£2.95)  comes  in  a  deep  burgundy 
called  Pass  the  Port.  Gala 
Cosmetics  &  Fragrances  Ltd.  Tel: 
0202  52141. 


Warm  to 
Sunbeam 

Sunbeam  are  launching  an 
electrically  heated  wrap  50  by  60in 
called  a  Snuggler,  which  is 
designed  to  be  '  'bunched  and  sat 
upon  with  complete  safety" .  It  is 
BEAB  approved,  can  be  machine 
washed  and  is  guaranteed  for  two 
years. 

Available  in  sapphire  blue  or 
sand,  rrp  is  £29.95  and  is  to  be 
supported  by  national  Press 
advertising  in  the  autumn. 
Northern  Blankets  Ltd  Tel:  061 
6521211 

Dial-a-weekly 
prize! 

A  "Dial-a- weekly-prize  draw"  is 
being  organised  by  Beecham 
Health  Care,  starting  now  and 
running  through  the  Winter 
months. 

Chemists'  assistants  can  ring 
through  on  a  freefone  number  to 
get  the  special  "Question  of  the 
week"  which  will  be  related  to  a 
wide  range  of  product  sectors,  say 
Beecham. 

Entrants  then  complete  a 
special  reply  form  to  be  found  in 
the  promotion  pack  and  the  first 
answer  out  of  the  post  bag  will  be 
the  winner. 

Prizes  include  two  sets  of 
luggage;  hampers;  Royal Doulton 
China;  silver  plated  canteens  of 
cutlery;  a  colour  television  set; 
and  a  cordless  iron. 

Sales  and  marketing  director 
Simon  Pulsford  says  that  the 
purpose  of  this  promotion  is  to 
give  assistants  "More  knowledge 
of  key  over  the  counter  medicine 
sectors,  and  Beecham  products  in 
particular' ' .  Areas  to  be  covered 
include  holiday  travel  needs, 
coughs,  colds  and  flu,  first  aid, 
indigestion,  topical  analgesics  and 
general  health.  Beecham  Health 
Care.  Tel:  01-5605151. 
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New  mousse  from  J&J 


Mavala's  in 
the  mood 

Mavala  are  to  introduce  womens' 
Press  advertising  with  a  "day  and 
night"  theme  for  their  Eye  Lite 
mascara  range. 

Women  are  advised  to  use  the 
thicker  double  lash  for  night,  and 
mascaras  by  day. 

For  their  nailcare  product 
range,  the  theme  is  "the  best 
products  to  use  in  the  Summer 
months,  linking  with  the  current 
trend  towards  the  natural  look", 
say  Mavala. 

The  advertisements  are 
scheduled  to  run  through  to  the 
end  of  the  Autumn.  Mavala 
Laboratories  Ltd.  Tel:  0732  459 
412. 


Sebamed's 
Wellcome 

From  September,  Wellcome 
Consumer  Division  will  takeover 
the  marketing,  selling  and 
distribution  of  the  Sebamed  range 
of  skincare  products,  from  A.H. 
Robins.  Wellcome  Foundation 
Ltd.  Tel:  0270  583151. 


Johnson  &  Johnson  have  launched 
baby  oil  mousse  targetted  at  both 
the  adult  and  baby  sectors  of  the 
£27. 9m  body  moisturising 
market. 

Johnson's  say  that  the  mousse 
(150ml  aerosol  £1.79;  trial  size 
£0.59)  has  already  been 
successfully  launched  in  the  USA 
and  Japan,  and  trials  here  have 
shown  a  70  per  cent  intention  to 
repurchase.  Johnson  &  Johnson 
are  spending  £500,000  on  the 


mousse  this  year.  This  includes 
advertising  which  broke  in  July; 
point  of  sale  material;  introductory 
50ml  trial  sizes;  and  coupon 
redemption  offers  in  baby  and 
womens  consumer  Press.  In- 
store  demonstrations,  to 
encourage  trial  and  purchase,  will 
also  be  held  throughout  the  UK. 

The  general  toiletry  and  skin 
care  market  has  shown  a  10.3  per 
cent  increase  year-on-year  with 
the  adult  body  care  sector 
showing  a  81  per  cent  growth  in 
the  last  12  months,  say  Johnson  & 
Johnson  Ltd.  Tel:  01-831  6262 

What  a 
snip! 

Surmanco  are  introducing  three 
types  of  scissors  —  4  % in  craft,  6in 
household  and  8'/iin  multi- 
purpose —  at  suggested  retail 
prices  from  £0.99  to£l  .99.  Trade 
prices  are  £0.53,  £0.66  and  £0.80 
respectively. 

All  three  are  said  to  have 
stainless  steel  blades  and 
dishwasher-safe  orange  plastic 
handles  and  to  be  suitable  for  both 
right  handed  and  left  handed 


users.  They  are  supplied  shrink- 
wrapped  onto  card  designed  for 
rack  display.  Surmanco.  Tel:  0709 
740078. 


Kentish 
Headhogs 

Headhog  Sport  is  a  new  brush  by 
Kent  "aimed  at  the  sporty  man 
who  likes  his  equipment  to  be  non- 
fuzzy  and  efficient". 

The  green  brush  (£3.15)  is 
rubber  cushioned  with  white 
plastic  quills  which  have  green 
heat  resistant  tips.  The  back  of  the 
brush  is  marked  with  the  Headhog 
logo.  GB  Kent  &  Sons  PLC.  Tel: 
044251531 


Classic  soap 

Kodak  cameras  can  now  stand  on 
marble-look  pillars  thanks  to  the 
company's  latest  POS. 

The  stands,  which  come  in 
sets  of  three  and  can  be 
constructed  to  varying  heights. 
They  are  being  made  available  to 
dealers  actively  supporting  and 
promoting  their  cameras.  Details 
from  representatives.  Kodak  Ltd. 
Tel:  0442  61122. 
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ATTENTION  SALES,  MARKETING  &  BRAND  MANAGEMENT 

YOUR  OBSOLETE  &  RESIDUAL 
STOCK  PROBLEMS  SOLVED! 


WE  SEEK  BULK  STOCKS  &  PARCELS  OF  CONSUMER  GOODS  IN  THE  FOLLOWING  AREAS: 

TOILETRIES  &  HOUSEHOLD  CLEANING  AIDS  *  PERFUMES  &  COSMETICS 


*  EXPIRED  COUPON/COMPETITION  PACKS 

★  OBSOLETE  PROMOTIONS 

★  EXPORT  PACKS 

*  OWN  LABEL  OVER-RUNS 


★  DISCONTINUED  PRODUCTS*  DESIGNS 

★  PRICE  MARKED  PACKS 

★  SUBSTANDARD  BATCHES 

★  PRE  PQD  &  CFC  AEROSOLS 
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WE  ALSO  BUY  -  HOUSEWARES,  TOYS,  FANCYGOODS,  DIY,  STATIONERY  &  PAPER  GOODS,  ELECTRICALS,  FOOD  &  CONFECTIONERY 

*  CONFIDENTIALLY  ASSURED 


*  CONTROLLED  DISTRIBUTION  AND  BRAND  PROTECTION 

*  60  YRS  EXPERIENCE  IN  CLEARANCE  STOCKS 
SURPLUS  CAPACITY?  EXCLUSIVE  PRODUCTS  SOUGHT 

CONTACT  STEPHEN  RICHARDSON 
1 |  fgggggggggBSSSSSlmSSS^^  ■  K 


*  FAVOURABLE  PAYMENT  TERMS 

★  UNLIMITED  FUNDS 


Ross  House,  Loughborough  Street,  Kennington,  London.  SE11 5RJL 
>  TEL:  01  582  9400  UkfSlllVSiSs 
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Peaudouce's  kids  pub  guide 


Peaudouce  have  just  issued  the 
second  edition  of  "The 
Peaudouce  Guide,"  which  lists 
over  3, 700  hotels,  restaurants  and 
pubs  throughout  the  country 
which  welcome  children. 

An  additional  150-entries  have 
been  included  since  the  last  edition 
and  all  the  entries  provide  special 
facilities  for  children  together  with 
reasonable  prices;  price 
reductions;  children's  menus; 
play  areas;  high  chairs;  toys  etc, 

As  in  the  last  edition, 
Peaudouce    has  nominated 


regional  winners  and  an  overall 
winning  hotel,  restaurant  and  pub 
who  they  believe  provide  an 
outstanding  welcome  to  families. 
And  all  entries  will  be  supplied 
with  Peaudouce  "We  like 
children"  window  display 
stickers. 

The  Guide  is  being  distributed 
to  public  libraries  and  tourist 
authorities  among  others.  It  will 
retail  at  £3.95,  and  wishing  to  sell 
the  Guide  should  contact 
Peaudouce  (UK)  Ltd.  Tel:  0992 
445522. 


Vitaleif  s  TV  alert 


Vitalert  are  emphasising  the 
specialist  nature  of  their  ten 
vitamin  and  mineral  supplements 
in  their  first  television  advertising 
campaign. 

The  campaign  starts  on  TV- 
am  this  month  and  features  the 
slogan  "Different  people  — 
different  nutritional  needs" .  This 
stresses  the  fact  that  each  pack 
has  been  designed  for  a  different 


market  segment  ■  women, 
smokers,  dieters,  and  so  on. 

The  television  campaign  will 
run  through  to  September  and  is 
backed  by  an  advertising 
campaign  in  the  Sunday  supple- 
ments and  in  the  womens'  Press. 

Food  Brokers,  the 
distributors,  are  making 
introductory  pack  offers.  Food 
Brokers  Ltd.  Tel:  0705  219900. 


1                   ON  TV  NEXT  WEEK 

G  TV  Grampian 
B  Border 
C  Central 

CTV  Channel  Islands 
LW'T  London  Weekend 
C  1  i  h,  '1  1 

U  Ulster                          STV  Scotland 
G  Granada  (central) 
A  Anglia                           Y  Yorkshire 
TSW  South  West              HTV  Wales  &  West 
TTV  Thames  Television       TVS  South 
TV-am  Breakfast               TT  Tyne  Tees 
Telex  isn  hi 

Andrex: 

All  areas 

Contour  Plus: 

All  areas 

Dettol: 

All  areas,  except  CTV.C4 

Disprol: 

All  areas 

Germolene 

All  areas 

Insignia: 

All  areas 

Just  for  Men: 

TT.C4 

Lanacane: 

STV,A,C4 

Lana  String: 

TT.C4 

Limara: 

G,Y,C,HTV,TVS,TTV,TT 

Loving  Care: 

GTV,U,STV,B,G,C,TT,TV-am 

Odoreaters  trainer  tamers: 

GTV,STV,BTV,G,Y,A,HTV,TSW,TVS,TT,C4 

Oxy: 

All  areas  except  TV-am 

PR  Freeze  Spray: 

G 

Reach  toothbrushes: 

CATVS, LWT,TV-am 

Ribena: 

All  areas 

Right  Guard: 

GTV,U,STV,B,HTV 

Robinsons  baby  food  and  juice:                              TVS, TTV, TV-am 

Senokot: 

All  areas 

Sensodyne  toothpaste: 

All  areas 

Sensodyne  toothbrushes: 

GTV,STV,G,C,A,TVS,LWT,TTV,C4 

Soipadeine: 

All  areas 

Stickers  false  nails: 

All  areas 

Vapona: 

TV-am 

Vosene: 

TV-am 

High  Ener-G  count 


New  additions  to  the  Ener-G 
dietary  food  range  are  Ener-G 
sliced  tapioca  bread  (£1.25)  and 
Ener-G  sliced  white  rice  bread. 
They  are  each  hermetically  sealed 
in  compact  200g  packs  with  a 
shelf-life  of  six  months. 

Both  products  are  100  per 
cent  gluten-free  and  suitable  for 
the  dietary  management  of  those 
with  coeliac  disease,  dermatitis 


herpetiformis  and  allergies  to 
wheat,  soya,  lactose,  eggs  and 
milk.  They  are  also  made  with 
refined  sugar  or  salt  and  are  free 
from  artificial  ingredients. 

The  tapioca  bread  is  unique, 
claim  General  Designs.  It  does  not 
need  heating  or  toasting  to 
enhance  its  flavour  as  most  other 
gluten-free  breads  do.  General 
Designs  Ltd.  Tel:  01-3379366. 


Tambrands' 

offer 
seminars 

Tambrands  are  offering  a  new 
training  scheme  for  groups  of 
pharmacists  "to  highlight  the 
need  for,  and  the  advantages  of 
home  diagnostic  kits". 

The  seminars  will  be  available 
at  branch  meetings  of  the 
Pharmaceutical  Society  on 
request  and  will  be  led  by  "a 
qualified  nurse  and  a  marketing 
sales  expert  from  Tambrands". 

Pharmacists  will  be  able  to 
look  at  the  background  to 
diagnostic  kits  and  discuss  future 
market  opportunities  where  they 
exist.  The  full  range  of  consumer 
advice  leaflets  including  the  new 
"Birthright  Guide  to  Conception" 
will  be  available.  Tambrands 
(First  response  advice  Freephone) 
0800525522. 


Razor  sharp 
in  leather 

A  leather  bag  is  on  offer  to  any 
chemist  retailer  who  orders  12 
packs  in  a  multi-brand  promotion, 
from  Gillette. 

Each  bag  has  a  Contour  plus 
shaving  system  razor,  trial  size 
Contour  Shaving  Cream,  Braun 
Travel  Mirror,  trial  size  Dunhill 
after  shave,  and  flannel. 

For  further  details  contact: 
Umchem  Ltd.  Tel:  01-391  2323; 
\  'estric  Ltd.  Tel:  0928  71 7070. 


Not  a 
Mid-optical 
illusion 

Summer  promotions  on  contact 
lens  solutions  from  wholesalers 
Mid-optic  include  £10  of  Argos  gift 
vouchers  with  purchases  of  24 
Cibavision  Clerz  and  24  Miraflow 
35ml;  an  extra  5  per  cent  off  the 
usual  price  of  a  minimum  purchase 
of  25  ten-tablet  packs  of  Amiclair 
Slimpak  from  Abatron,  or  on  12 
Amiclair  refill  packs  of  24  tablets, 
and  a  dozen  free  Hydron  Saline  B 
240ml  aerosols  with  orders  of  six 
dozen. 

The  promotions  are  detailed  in 
the  July/ August  price  list  from 
Mid-optic  Ltd.  Tel:  0332  360434. 

Andrex  rolls 
on  and  on... 

Andrex  are  offering  a  15p  money- 
off  coupon  promotion  across  the 
range  from  the  beginning  of 
August  in  an  advertisement  in  the 
womens'  Press  and  Sunday 
supplements. 

"The  fact  that  the  coupon  is 
redeemable  against  any  Andrex 
pack  size  —  whether  it  is  a  two, 
four  or  nine  roll  —  makes  it  very 
easy  for  consumer  to  take  part, ' ' 
says  Alan  Cavers,  general  sales 
manager  at  Scott.  "And,  at  15p, 
this  is  the  highest  value  Andrex 
coupon  ever  to  be  offered  through 
the  consumer  Press. ' '  Scott  Ltd. 
Tel:  0342  27191. 
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Colourful  spending  spree 


Wella  are  spending  £250,000  on  a 
Press  campaign  for  Colour 
Confidence  which  will  run  to  the 
end  of  September,  1988. 

Double  page  spreads  will  be 
appearing  in  many  of  the  leading 
womens'  consumer  weekly  and 
monthly  magazines  including  Best, 
Woman 's  Journal,  Good  House- 
keeping and  Family  Circle. 

Wella  are  also  promoting  the 


product  with  a  25p  off  next 
purchase  coupon  which  can  be 
redeemed  against  the  next 
purchase  of  any  of  the  18  shades  in 
the  range. 

To  obtain  their  25p  off,  the 
consumer  simply  has  to  fill  in  their 
name  and  address,  attach  a  Colour 
Confidence  pack  top  and  hand  to  in 
to  their  retailer.  Wella  Great 
Britain.  Tel:  025620202. 


Givenchy  gets  Xeryus! 


Parfums  Givenchy  have 
developed  a  new  merchandising 
unit  for  their  Xeryus  deodorants. 
The  unit  features  the  Press  ad  and 


holds  nine  spray  and  four  stick 
deodorants,  plus  five  50ml 
aftershave.  Parfums  Givenchy 
Ltd.  Tel:  0932245111. 


Mums  and  kids 


The  Farley's  Report  on  attitudes 
to  having  babies,  and  pre-  and 
post-natal  advice  was  commis- 
sioned by  Crookes  Healthcare 
who  found  that  half  the  mothers 
wanted  two  children,  and  12  per 
cent  wanted  four  or  more. 

A  third  of  mothers  agree  that 
their  pleasure  and  enjoyment  of 
the  children  is  most  important. 
But  13  per  cent  regard  children  as 
a  tie  and  this  view  is  more 
prevalent  among  younger  mums. 

Returning  to  work  is  a  very 
varied  and  personal  decision. 
Many  women  return  by  the  time 
the  child  is  five  months  old  and  a 
further  20  per  cent  say  they  will 
return  when  the  child  reaches 
school  age. 

In  postnatal  care  55  per  cent 
received  advice  from  health 
professionals,  but  37  per  cent 
relied  on  their  mother's  advice 
which  appeared  to  be  of  particular 
importance  in  relation  to  weaning. 


Breast  feeding  was  shown  to 
have  significant  regional  variation 
with  43  per  cent  of  Southern 
mothers  solely  breast  feeding, 
falling  to  26  per  cent  in  the 
Midlands.  The  most  popular  first 
solid  was  baby  rice  followed 
closely  by  rusks  which  were  more 
popular  in  the  north. 

Fathers  of  the  upper  social 
groups  took  a  more  active  part  in 
prenatal  instruction,  but 
performed  badly  as  home-helps  in 
the  week,  but  doing  better  at  the 
weekends. 

Much  of  the  baby  milk  was 
obtained  or  purchased  from  clinics 
although  this  source  is  to  be 
reduced  so  more  will  be 
purchased  at  other  outlets  in  th 
efuture.  A  "surprising"  27  per 
cent  of  mothers  said  that  they 
choose  to  shop  at  a  particular 
store  because  of  its  pram  access 
and  changing  facilities.  Crookes 
Healthcare.  Tel:  0602  507431. 


Snazzy  looks 
from  Lite 
Legs 

Scholl  will  be  offering  two  new 
designs  to  its  Lite  Legs  graduated 
support  hoisery  range. 

Dashes  (£2.99)  will  be 
available  in  sheer  15  denier  black 
and  stone  tights,  and  the  stockings 
range  will  be  extended  to  include 
15  denier  diamond  patterned 
seams  in  black  (£2.19).  Trade 
prices  are  £1.95  and  £1.43 
respectively.  Scholl  (UK)  Ltd. 
Tel:  01-253  2030. 


Kleenex 
matches  up 

Kimberley-Clark  say  they  are  to 
launch  two  television  commercials 
to  support  Kleenex  family  tissues 
and  Kleenex  travel  tissue  brands. 

The  new  commercial  for  family 
tissues  shows  a  young  couple  and 
their  small  son  decorating  a  house, 
with  packs  of  Kleenex  "blending 
unobrusively  with  the  decor." 
The  travel  tissues  advertisement 
centres  on  a  clown  in  a  travelling 
circus  who  is  seen  in  dressing 
rooms  throughout  Europe  using 
tissues  to  wipe  off  his  make  up  at 
the  end  of  each  performance. 

The  campaign  will  run  until  the 
end  of  August,  in  all  regions 
except  Central.  It  will  be  followed 
by  a  series  of  radio  commercials 
for  the  Kleenex  family  which  will 
be  on  the  air  during  September 
and  October.  Advertisements  for 
the  "family"  featuring  money-off 
next  purchase  coupons,  will  also 
appear  in  TV  Times  Quly  25)  and 
Woman  (August  1).  Kimberley- 
Clark.  Tel:  0622  77700. 


Persil's  liquid 
refresher 

Lever  Brothers  are  launching  a 
new  automatic  liquid  version  of 
their  Persil  brand. 

It  is  said  to  be  a  thick, 
structured  liquid  which  "has  the 
advantage  that  it  can  be  dispensed 
straight  into  the  drawer  like 
powder."  It  is  said  to  be  equally 
suitable  for  handwashing  and  pre- 
treatment  of  difficult  spots  and 
stains. 

Persil  Automatic  Liquid  will  be 
available  by  late  July  in  one  litre 
(£1.49),  two  litre  (£2.89)  and 
three  litre  (£4 . 19) .  Lever  Brothers 
Ltd  051  641  4169 


SALES 
FIGURES 


PickUps 

BMP'-  M. 


Keep 
yougorig 
whentirtiess 
^  sJows  you  down  < 


♦ 


Pick-Ups  give 
your  customers  fast 
relief  from  tempor- 
ary fatigue  and 
drowsiness. 

For  you,  they 
give  extra  sales. 

Pick-Ups  are  new. 
A  unique  formula- 
tion of  caffeine  and 
dextrose,  attract- 
ively packaged  for 
maximum  on-shelf 
impact  and  competi- 
tively priced. 

They're  adver- 
tised in  the  national 
press  so  your 
customers  will  be 
looking  for  them. 

So  if  you  stock 
Pick-Ups,  they'll 
know  where  to  find 
them,  won't  they? 
Available  from  your 
usual  wholesaler 
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PRODUCT  INFORMATION 
Presentation:  Each  PICK-UPS 
tablet  PL0459/0001  contains  Caf- 
feine BP  50  mg  and  Dextrose 
Monohydrate  BP  130  mg.  Each 
carton  contains  60  tablets  strip- 
packed. 

Legal  Category:  GSL 

Price:  RSP  £1.59  (incl  VAT)  per 

unit  60  tablets. 

Trade  Price:  £11.06  (excl  VAT) 
per  outer  of  12  units. 

H 

E.G.  Marketing 
A  division  of  English  Grains  (Holdings!  Ltd, 
Park  Road  Burton  on  Trent,  Staffs 
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SCRPT  SPECIALS 


I 


New  dose  for 
Myocrisin 

The  Product  Licence  for 
Myocrisin,  sodium  aurothiomalate 
injection,  has  been  changed  to 
include  a  more  flexible  dosage 
schedule,  say  May  &  Baker. 

The  new  data  sheet 
recommends  a  test  dose  of  lOmg 
in  the  first  week  of  treatment 
followed  by  weekly  doses  of  50mg 
until  signs  of  remission  appear. 
Then  50mg  should  be  given 
fortnightly  until  full  remission 
occurs .  After  a  total  dose  of  1  g  has 
been  reached,  six  lOOmg 
injections  at  weekly  intervals  can 
be  given  if  there  are  no  major 
improvements.  May  &  Baker 
Pharmaceuticals,  division  of 
Rhone-Poulenc  Ltd.  Tel:  01-592 
3060. 


1988  flu  vac 

Servier  Laboratories  are  now 
taking  orders  for  Fluvirin,  the 
influenza  vaccine  manufacturer  by 
Evans  Medical. 

Servier  say  the  World  Health 
Organisation  recommended 
strains  for  inclusion  in  the  1988-89 
vaccine  are:  an  A/Singapore/6/86 
( H  |  N  , ) -like  antigen;  an 
A/Sichuan/2/87  (H3N,)-like 
antigen  and  a  B/Beijing/l/87-like 
antigen. 

Fluvirin  will  be  available  from 
October  as  a  monodose,  ready 
assembled  syringe  (£5.09  trade) 
and  sliding  discounts  are  available 
say,  distributors  Servier 
Laboratories  Ltd.  Tel:  02816 
2744. 


Franol  CD 
changes 

Franol  and  Franol  Plus  tablets  are 
no  longer  classified  as  Schedule  3 
Controlled  Drugs  because  of  the 
removal  of  phenobarbitone  from 
both  formulations,  says  Winthrop 
Laboratories. 

Franol  now  contains 
theophylline  12()mg  and  ephednne 
hydrochloride    llmg.  The 


antihistamine  has  been  removed 
from  Franol  Plus  which  contains 
theophylline  120mg  and  ephedrine 
sulphate  15mg.  New  tablet 
markings  are  the  company's 
"ankh"  logo  in  addition  to  "F" 
and  "F  +  "  and  "new 
formulation"  will  be  flashed  on 
packs. 

The  data  sheets  have  been 
expanded  to  include  information 
on  use  in  special  groups  including 
the  elderly,  pregnant  women  and 
patients  with  cardiac,  hepatic  and 
renal  dysfunction  and  a  section  on 
drug  interactions  has  been  added. 
The  dosage  information  now 
advises  that  patients  on  a  dose  of 
more  than  four  tablets  daily,  of 
either  formulation,  should  have 
blood  levels  of  theophylline 
monitored.  Winthrop 
Laboratories.  Tel:  0483  65599. 


Script  PKU 

PKU  Drink  from  G.F.  Dietary 
Supplies  may  now  be  prescribed 
on  FPlOs  following  approval  from 
the  Advisory  Committee  on 
Borderline  Substances. 

The  drink,  for  patients  with 
phenylketonuria,  has  a  low  protein 
and  low  phenylalanine  content  and 
is  available  in  200ml  packs,  in 
cases  of  27  (£7.05)  or  54  (£14.10) 
both  prices  trade.  G.F.  Dietary 
Supplies  Ltd.  Tel:  01-206  0522. ' 


BRIEF 


Roussel   Laboratories  are 

introducing  three  new  generics: 
Drazifon  tablets  containing 
metronidazole  200mg  (21s 
£2.05),  Uclaprim  tablets  of  co- 
trimoxazole  in  blister  packs  of  20 
for  £2.40  and  Uclaprim  forte  in 
blister  packs  of  10  (£2 .40  all  prices 
trade).  Roussel  Laboratories  Ltd. 
Tel:  0895  834343. 

Hillcross  Pharmaceuticals 

are  adding  the  following  to  their 
range  of  generics:  frusemide 
tablets  500mg  (100  £29.96); 
loperamide  hydrochloride 
capsules  2mg  (30  £3.32); 
propranolol  tablets  lOmg  (500 
£1.25),  40mg  (1,000  £4),  80mg 
(500  £3.75)  and  160mg  (100 
£1.30);  quinine  sulphate  tablets 
300mg  (250  £9.20)  and 
tolbutamide  tablets  500mg  (500 
£7.25,  all  prices  trade).  Hillcross 
Pharmaceuticals  Ltd.  Tel:  0282 
25932. 


Nutrizym  tablets  are 
discontinued  and  will  be  replaced 
by  Nutrizym  OR  capsules, 
patients  should  continue  with  the 
same  number  of  capsules  as  their 
previous  dose  of  tablets  but  may 
achieve  improved  control  or  be 
able  to  reduce  the  number  of 
capsules  needed  to  achieve 
control,  savs  E.  Merck  Ltd.  Tel: 
0420  64011. 


Phenergan  lOmg  tablets  have 
been  reformulated  and  are  now 
film  coated,  biconvex,  circular  and 
pale  blue.  One  side  is  impressed 
with  "PN"  with  "10"  below  it. 
They  are  available  in  blister  packs 
of  56s  (£1 .34)  and  the  50  and  500 
tablet  packs  have  been 
discontinued.  May  &  Baker 
Pharmaceuticals .  Rhone-Poulec 
Ltd.  Tel:  01-5923060. 


CHEMEX  CORNER 


Bexfield 

H.C.  Bexfield  Ltd  say  Chemex 
'88  will  provide  the  first 
opportunity  for  pharmacists  to  see 
the  latest  additions  to  the 
expanding  Silks  Beauty  collection. 
A  new  range  of  cosmetic  brushes 
covers  virtually  every  face  and 
eye  contouring  requirement. 

The  overnight  grooming  set 
(£9.95)  is  said  to  represent 
particularly  good  value  and 
consists  of  10  manicure  items 
including  cosmetic  brushes,  nail 
file,  hairbursh  and  travelling  tooth 
brush  in  a  lined  satin  pouch. 

The  Silks  manicure  collection 
has  been  designed  to  provide 
retailers  with  popular,  fast  selling 
items  at  less  than  £1 ,  and  Bexfield 
say  that  any  outlet  could  introduce 
a  basic  manicure  selection  for  as 
little  as  £50.  Discounts  will  be 
available.  Stand  123.  H.C. 
Bexfield  Ltd.  Tel:  0909-772866. 


toothbrush,  toothpaste, 
mouthwash  and  Alka  Seltzer. 
Stand  371.  Foamline  Products. 
Tel:  050  553500. 


Pbrta 


Zyma 


Zyma  are  new  exhibitors  this  year 
and,  having  recently  extended 
their  interests  into  support 
hosiery,  are  taking  the  chance  to 
show  the  Parahose  graduated 
compression  range.  Stand  132. 
Zyma  (UK)  Ltd.  Tel: 
0625-584788. 


Foamline 

The  Morning  After  kit  is  a  novel 
gift  idea  that  new  exhibitors 
Foamline  say  sold  out  of  the 
Glasgow  shops  in  the  weeks 
leading  up  to  Christmas  1987. 
Presented  in  a  gift-wrapped  travel 
wallet,  the  kit  (£2)  contains  a 


Four  new  inflatable  products  are 
being  launched  at  Chemex  by 
Porta  Products  Ltd  —  the 
Portaseat,  Portacushion, 
Portaback  to  support  the  back 
while  sitting,  and  Portasleep 
"pillow"  which  is  designed  to 
align  the  spine  correctly  while 
cradling  the  head.  Waterproof  and 
hand  washable,  they  are  made 
from  cotton/silk  synthetic  suede- 
like material  which  has  been 
allergy  tested. 

Protecta  heel  is  a  mat  to 
protect  shoes  from  scuffs  while 
driving.  It  is  made  from  non- 
abrasive  natural  sheepskin  wool 
with  non-slip  rubber  backing. 
Stand  379.  Porta  Products  Ltd. 
Tel:  061-792  0131. 


Duracell 

Duracell  are  launching  a  photo- 
graphic competition  exclusive  to 
retailers  at  Chemex. 

The  competition  invites 
entrants  to  take  the  most  original 
shot  of  Duracell  battery  or 
batteries. 

The  winner  will  receive  a  cash 
prize  of  £1 ,000  as  well  as  publicity 
for  his/her  retail  outlet. 

Entry  forms  and  details  will  be 
available  on  David  Anthony 
Photography  and  Sangers  stands, 
51  and  161. 

Forms  will  also  be  direct 
mailed  to  all  independent 
photographic  retailers.  Duracell 
(UK)  Ltd.  Tel:  0293  517527. 
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EXTRA  STRENGTH 
FORMULA 
FOR  FIRMER, 
LONGER  LASTING  HOLD 


LIGHT  ODOURLESS, 
HOLDS  DENTURES 
SECURELY 


50  mle 


GET  A 

ON 


MARKET. 

Super  Poli-GniJ5l 


LONGER  HOLDING 

r  FRESH 
r  MINT  FLAVOUR 

DENTURE  FIXATIVE  CREAM 

The  denture  fixative  market  belongs  to  these  favourite  Stafford-Miller  brands.  And  they'll 
continue  to  be  your  biggest  sellers  because  they're  the  only  ones  backed  by  advertising.  In  fact,  our 
£1.5  million  TV  campaign  starts  next  month.  Stocking  all  sizes  of  each  form  means  your  customers 
get  exactly  the  kind  of  grip  they  want.  And  you  get  an  ideal  grip  on  the  market.  M 


CHRISTMAS  GIFTS 


Christmas 

Christy  are  offering  a  number  of 
gifts  across  old  and  new  ranges. 
From  Simply  Pure  launched  this 
year,  there  is  a  gift  set  of 
miniature  bottles  of  cleanser, 
moisturising  lotion  and  toner  with 
cotton  wool  balls  in  a  clear  travel 
wallet  (£3.45).  And  from  the  new 
Peach  range  a  wallet  with  facial 
scrub  and  moisturising  mask  and  a 
peach  face  cloth  (£4.95)  is  on 
offer. 

Coffrets  from  the  Hartnell 
range  include  eau  de  toilette  with 
a  face  cloth  or  bath  pearls 
(£4.95-£5.95).  Other  coffrets 
include  a  Rose  gift  set  with  face 
cloth,  soap  and  foam  bath  (£4.95) 
and  Wild  Silk  bathtime  sets  (£3.99 
and  £2.75),  or  an  Italian  marble 
bath  set  with  a  sponge  duck  and 
bubble  bath  (£2.99)  and  bathtime 
animal  toys  filled  with  bubble  bath 
(£2.99).  Thomas  Christy  Ltd.  Tel: 
029529911. 


Givenchy's  Xmas  giveaway 


Xmas  Profile 

Wilkinson  Sword  are  offering  the 
Profile  Royale  razor  specially 
wrapped  in  a  presentation  pack 
with  a  Christmas  sleeve. 
Complete  with  five  twin  blades,  it 
will  retail  at  £13.99.  Wilkinson 
Sword  Ltd.  Tel:  0670  713421. 


Givenchy  are  offering  black  and 
gold  packaging  during  Christmas. 

The  black  and  gold  gift  box 
returns  by  popular  demand,  say 


Givenchy,  who  are  also  offering  a 
toilet  bag  with  waterproof  lining 
for  the  first  time.  Both  the  gift  box 
and  the  toilet  bag  are  free  when 


two  or  three  items  are  purchased. 

In  addition,  Givenchy  will  be 
offering  a  black  satin  evening  bag 
with  a  25ml  spray  of  Ysatis  eau  de 
toilette  (£25) .  The  shoulder  bag  is 
packaged  in  a  black  box  edged 
with  trim. 

Ysatis  Beauty  Veil  body  lotion 
is  being  introduced  in  a  special 
"sheer  gold"  variant  for 
Christmas.  This  200ml  lotion  is 
said  to  be  light,  yet  effective, 
flecking  the  body  with  gold  for  a 
"Stardust"  effect  (£19.50). 

The  Beauty  Veil  is  available 
from  all  Givenchy  stockists  from 
September,  and  is  in  a 
merchandiser  containing  four 
Beauty  Veil  and  eight  Sheer  Gold, 
in  a  metallic  black  and  gold  pack. 

A  gift  wrapping  service  is  also 
available  in  gold  or  silver  Givenchy 
paper  and  ribbon.  Parfums 
Givenchy  Ltd.  Tel:  0932  245111. 


OPEN  LETTER  FROM  HOME  OFFICE 


Wholesale  dealing  in  Controlled  Drugs 


The  Home  Office  is  concerned 
that  the  introduction  of  controls  to 
a  wider  range  of  drugs,  together 
with  the  entry  into  the  market  of  a 
large  number  of  traders  with  little 
or  no  experience  in  the  area,  has 
led  to  a  range  of  unlawful  activity 
in  the  distribution  of  a  variety  of 
preparations,  particularly  ben- 
zodiazepines. 

Most  pharmaceutical  com- 
panies will  be  aware  of  the 
requirements  of  the  Misuse  of 
Drugs  Act  1971  and  the  Misuse  of 
Drugs  Regulations  1985  in 
respect  of  the  possession  and 
supply  of  Controlled  Drugs.  More 
recent  entrants  to  this  market 
may  be  less  familiar  with  their 
scope. 

The  Misuse  of  Drugs  Act 
prohibits  the  import  and  export, 
production,  supply  and  possession 
of  Controlled  Drugs;  it  also 
enables  regulations  to  be  made 
and  licences  to  be  issued  to  allow 
legitimate  trade  in  such  drugs.  A 
wholesaler  dealing  in  Controlled 
Drugs  must  therefore  obtain  the 
necessary  licences  and/or 
authorities  from  the  Home  Office. 
Failure  to  do  so  may  invite 
prosecution. 

Since  1985  these  controls 
have  been  extended  to  cover  a 
wide  range  of  drugs;  for  example, 
barbiturates  and  benzodiazepines 
are  (with  some  exceptions)  now 
Controlled  Drugs.  Controlled 
Drugs  are  listed  in  five  Schedules 
to  the  Regulations,  which  are 
numbered  in  decreasing  order  of 
severity  of  control.  The  Schedules 
and  the  types  of  drugs  they  cover 
are  described  below. 
Schedule  1  contains  drugs  such  as 
cannabis  and  lysergide  which  have 
no  recognised  medicinal  or 
therapeutic  use.  These  drugs  are 
the  most  stringently  controlled  of 
all.  Wholesalers  are  unlikely  to 
come  across  them. 


Schedule  2  includes  the  opiates 
(heroin,  codeine,  morphine  etc) 
and  drugs  such  as  pethidine, 
amphetamine  and  cocaine.  These 
drugs  are  subject  to  strict 
requirements  on  safe  custody, 
record-keeping  and  destruction. 
Wholesale  dealing  in  these  drugs 
is  unlawful  without  a  Home  Office 
Licence. 

Schedule  3  The  drugs  in  this 
Schedule  are  (the  brand  names  in 
brackets  are  the  most  commonly 
proprietaries  and  do  not  constitute 
an  exhaustive  list): 
Benzphetamine.  cathine, 
chlorphentermine,  diethylpropion  (Apisate, 
Tenuate  Dospan),  ethchlorvynol, 
ethinamate,  mazindol  (Teronac), 
mephentermine,  meprobamate  (Equanil, 
Equagesic,  Meprate,  Tenavoid) 
methylphenobarbitone  (Prominal), 
methyprylone  (Noludar),  pentazocine 
(Fortral,  Fortagesic).  phendimetrazine. 
phentermine  (Duromine,  Ionamin), 
pipradrol  and  any  5,  5  disubstituted 
barbituric  acid  except  quinalbarbitone 
(which  is  in  Schedule  2)  (Amytal,  Soneryl, 
Tuinal,  Franol,  etc). 

The  stereoisomeric  forms  of  salts 
and  preparations  containing  these 
drugs  are  also  subject  to  the  same 
level  of  control.  Wholesale  dealing 
in  these  drugs  is  unlawful  without 
a  Home  Office  authority.  Controls 
are  not  so  stringent  as  for 
Schedule  2  drugs  although 
destruction  requirements  still 
apply.  Registers  are  not  required 
to  be  kept  for  Schedule  3  drugs 
but  wholesalers  are  required  to 
keep  records  of  drugs  obtained 
and  supplied.  Most  Schedule  3 
drugs,  (but  not  diethylpropion)  are 
partially  or  fully  exempt  from  the 
safe  custody  requirements. 
Schedule  4  comprises  mainly 
benzodiazepines.  The  substances 
presently  controlled  are: 
Alprazolam,  bromazepam.  camazepam, 
chlordiazepoxide,  clobazam,  clonazepam, 
clorazepic  acid,  clonazepam,  cloxazolam, 
delorazepam.  diazepam,  estazolam,  ethyl 
loflazepate,  N-ethyiamphetamine, 
fencamfamin,  fenproporex,  fluidazepam, 
flunitrazepam,   flurazepam,  halazepam. 


haloxazolam,  ketazolam,  loprazolam. 
lorazepam,  lormetazepam.  medazepam 
mefenorex,  nimetazepam.  nitrazepam, 
nordazepam,  oxazepam,  oxazolam, 
pinazepam,  prazepam.  propylhexedrine, 
pyrovalerone.  temazepam,  tetrazepam, 
triazolam  and  any  stereoisomeric  form,  salt 
or  preparation  containing  them. 

Most  of  these  substances  were 
brought  under  control  on  April  1 , 
1986  (the  remainder  being  added 
on  April  1,  1987).  It  is  now 
unlawful  for  any  wholesale  dealer 
to  supply  a  Schedule  4  drug  unless 
he  holds  the  appropriate  Home 
Office  authority.  Wholesale 
dealers  are  also  subject  to  certain 
record  keeping  requirements  in 
respect  of  Schedule  4  drugs. 
These  drugs  are  exempted  from 
the  safe  custody  requirements. 
Schedule  5  contains  those 
preparations  which,  because  of 
their  very  small  strengths,  are 
exempt  from  virtually  all 
Controlled  Drug  requirements 
except  the  prohibition  on 
production  and  supply  and  the 
need  to  retain  invoices  in  respect 
of  drugs  obtained  and  supplied. 
Wholesale  dealers  in  Schedule  5 
drugs  therefore  require  a  Home 
Office  authority  before  they  may 
supply  such  preparations. 

Companies  not  so  familiar  with 
the  Controlled  Drug  regulations 
may  be  under  the  mistaken 
impression  that  a  Wholesale 
Dealer's  Licence  issued  by  DHSS 
is  sufficient  authority  to  trade  in 
Controlled  Drugs.  This  is  not  so. 
Any  company  trading  in  controlled 
drugs  without  the  necessary 
Home  Office  licence  and/or 
authority  should  contact  the 
Home  Office  Drugs  Branch, 
Room  230,  50  Queen  Anne's 
Gate,  London  SW1A  9AT  (Tel: 
01-273  2446)  in  order  to 
regularise  their  position. 

P.G.  Spurgeon 

Chief  inspector.  Home  Office 
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CAN  YOU  TURN  TO  THE  RED  BOOK? 


10,000  NPA  PHARMACISTS  DO! 

A  comprehensive  guide  to  business  and 
professional  facts  and  figures  essential  in  the 
day-to-day  running  of  a  successful  community 
pharmacy. 

There  has  previously  been  no  compendium  of 
information  to  which  a  community  pharmacist 
could  turn  for  ready  access  when  a  problem 
arises,  says  NPA  Director  Tim  Astill  in  his 
introduction  to  this  entirely  new  publication. 
But  now  there  is!  With  the  co-operation  of  the 
Association's  Board  of  practising  community 
pharmacists,  the  contents  have  been  selected 
from  NPA  reference  material  in  constant 
demand  from  members,  supplemented  by 
medical,  NHS,  professional,  etc,  data 
compiled  by  Chemist  &  Druggist. 

Every  pharmacy  in  National  Pharmaceutical  Association 
membership  is  being  mailed  its  own  copy  of  the  C&D 
Reference  Book 

Limited  numbers  are  also  available  to  non- 
member  pharmacies,  manufacturers, 
hospitals,  etc  at  £25  each  post  free  (overseas 


£30).  Use  the  order  form  below  to  reserve 
your  personal  copy. 

NPA  members  can  obtain  further  copies 
direct  from  the  NPA  Business  Services 
Department,  price  £20  each  post  free. 

N0N-NPA  MEMBERS  ORDER  NOW 


Please  send  me  copies  of  the  CHEMIST  & 

DRUGGIST  REFERENCE  BOOK  1988-89 
at  £25  each/£30  each*  Delete  as  appropriate 


I  enclose  cheque  value  £ 
Benn  Publications  Ltd 


payable  to 


NAME  . .  . 
ADDRESS 


TEL 


Post  to:  The  Publisher,  Chemist  &  Druggist,  Benn  Publications 
Ltd,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW.  Allow  28  days 
for  delivery 


The  132  A4  pages  contain  the  following  sections: 


NPA  BOARD  MEMOIR  PROFILES,  ACTIVITIES  AND  SERVICES    BUSINESS  AIDS    DILI  EN  Is  DIRK  LORY    NPA  BRANCH  SECRETARIES    PROFESSION  Al  AND  TRADE  ORGANISA  DONS 

SELI-  HELP  GROUPS    DRLl,  INFORMATION  SERVICES    LLC  SECRETARIES    I  N'LAIR  DISMISSAL    RIUHTS  OF  PREGNANT  EMPLOYEES    ABSENU  DUE  IosilKNFSs 
ACCIDENTS  IN  THE  PHARMACY    FIRST  AID  AT  WORK    CONTRACT  OF  EMPLOYMENT    SEX  DISC  RIMINATION  ACT    RACE  RELATIONS  ACT    SHOPS  ACT    CONSUMER  CREDIT  ACT 
DATA  PROTECTION  ACT    TRADE  DESCRIPTIONS  ACT    CONSUMER  PROTECTION  ACT    MEDIC  INES  ACT  LICENSING    CONTROLLED  DRUGS    PREGNANCY  AND  OVULATION  TESTS 
CONTACT  LENS  SOLUTIONS    SIOMA  CARE    COMPRESSION  HOSIERY    CHILDHOOD  DISEASES     I  RAVEL  VACCINATION    PHYSIOLOGICAL  VALUES    EMERGENC  Y  RESUSCITATION 
GIVING  FIRST  AID  TO  THE  PUBLIC    VITAMINS    E  NUMBERS    INSULIN  TYPES  AND  ACTIVITY    NHS  PHARMACEUTICAL  SERVICES  (INCLUDING  CONTRACT  APPLICATION)  • 
PRESCRIPTION  ENDORSEMENTS    OXYGEN  THERAPY  SERVICES    CODE  OF  ETHICS  AND  GUIDANCE  NOTES    COUNCTI  STATEMENTS    JIC  AGREEMENT    EEC  FREE  MOVEMENT  OF  PHARMACISTS 
RETAIL  PRICE  INDEX    OPENING  A  PHARMACY    HOLIDAY  CHECK  LIST    POSITIVE  SELLING    PHARMACY  HOLD-UPS  -  WHAT  TO  DO    COLOURS  OF  SOLID-DOSE  GENERICS    GENERICS  SUPPLIERS 

PARALLEL  IMPORT  MEDICINES  AC  I  I  ICENCF  NUMBERS 
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FIRST  AID 


PROPERLY  DRESSED 


During  the  past  ten  years,  important  advances  in  the  understanding  of  wound  management  have  led  to  a  variety  of  new 
products  designed  to  optimise  healing,  writes  Terry  Turner,  MPharm,  FRPharmS,  FLS,  MCPR  Surgical  Dressings 

Research  Unit,  Welsh  School  of  Pharmacy 


As  yet,  no  single  dressing  has  been  produced 
to  manage  all  injuries  and  in  practice  the 
products  used  will  vary  not  only  from  one 
wound  to  another  but  also  for  each  stage  of 
healing  before  complete  tissue  repair  is 
assured.  The  development  of  these 
sophisticated  products  has  resulted  in  a 
departure  from  general  use  of  the  traditional 
'  'out  of  sight,  out  of  mind' '  absorbent  dressing 
pad  to  a  situation  where  the  nature  of  the 
injury  and  its  stage  of  healing  are  diagnosed 
and  the  most  suitable  dressing  prescribed. 

Until  recently  such  a  range  of  products  was 
available  only  in  hospitals  and  the  transfer  of  a 
patient  to  the  community  frequently  resulted 
in  a  reversion  to  older  techniques  and 
materials  to  the  detriment  of  the  injury  and  to 
the  disadvantage  of  the  patient. 

Continued   representation   to  the 


Department  of  Health  has  now  resulted  in  four 
additional  products  being  included  in  the  Drug 
Tariff  and  therefore  prescribable  on  FP10. 
These  are  two  alginate  dressings,  a 
hydrocolloid  dressing  and  a  povidone  iodine 
impregnated  gauze  dressing.  With  this  new 
awareness,  it  hoped  that  other  materials 
which  have  already  been  proved  safe  and 
efficacious  will  be  added  to  the  Drug  Tariff  in 
the  near  future.  This  brief  review  will  describe 
the  wound  management  products  currently  in 
use  and  perhaps  assist  the  community 
pharmacist  in  communicating  with  nursing 
staff  and  patients. 

Advances  have  been  made  in  the 
development  of  absorbent  fibre  and  fabric 
dressings.  Low  exudate  dressings  such  as 
Melolin  and  Telfa,  with  low  adherence 
surfaces  and  laminate  pads  with  high 


absorption  capacity,  slow  strike-through  and 
low  adherence  have  become  available.  Wound 
contact  layers  have  been  designed  for  use  with 
superimposed  absorbent  pads  conforming  to 
the  required  permeability,  non-adherence  and 
antibacterial  parameters. 

Inadine,  now  included  in  the  Drug  Tariff,  is 
an  example  of  a  medicated  wound  contact 
layer.  It  consists  of  a  knitted  viscose  fabric 
which  is  impregnated  with  polyethylene  glycol 
containing  a  broad  spectrum  antibacterial 
agent,  povidone  iodine  10  per  cent  w/w. 
Without  the  impregnation  the  fabric  is  a  non- 
adherent dressing  used  to  reduce  adherence 
in  a  drying  wound.  The  Inadine  is  positioned  on 
the  wound  and  covered  with  a  sterile 
secondary  dressing.  As  with  all  topical 
antibacterial  preparations,  frequent  change  is 
required  and  careful  attention  must  be  paid  to 
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E1/E  STILL  GOT  £1-5  MILLION  TO  SPE 
ON  THE  NEW  TV  CAMPAIGN  SO  STOC 
i  NOW  FOR  ANY 


SOOTHES  PAIN  •  FIGHTS  INFECTION  •  MAKES  MONEY 

OOD  BROKERS  LIMITED.  North  Harbour,  Portsmouth,  Telephone:  0705  219900.  Facsimile:  0705  219222,  TeJex: 


:  -7  '  <■ 


With  Dettol's 
winning  formula, 
the  competition  will 

soon  be 
feeling  the  squeeze. 

Dettol  Cream  has  a  winning 
formula  that's  going  to  make  it  a 
top  seller  for  you. 

Firstly,  there's  TV  advertising 
with  high  impact  and  memorability. 

Plus,  of  course,  the  fact  that 
Dettol  Cream  has  not  just  one,  but 
two  powerful  antiseptics:  Chlor- 
oxylenol  B.P.  and  Triclosan.  Both 
are  as  tough  on  germs  as  they  are 
soothing  and  gentle  on  skin. 

And  Dettol  Cream  has  been 
proved  to  offer  an  extremely  high 
level  of  protection  during  'in  vivo' 
skin  tests. 

So  Dettol  Cream  really  does 
have  the  formula  for  success. 

Doesn't  that  deserve  your 
valued  recommendation? 


CD 

to 

<Q 


The  power  to  protect 


The  gentleness  to  care 


product  usage  and  contra-indications.  (Table 
one). 

Major  additions  to  the  product  range  have 
arisen  through  the  availability  and  modification 
of  polymers.  Polymeric  dressings  can  be 
classified  as  films,  foams,  particulate  and 
fibrous  polymers,  and  hydrogels  and 
hydrocolloids. 

Polymeric  films 

These  include  products  such  as  Opsite, 
Tegaderm  etc  (table  two).  They  are 
generically  described  as  "semi-permeable 
adhesive  membranes"  and  consist  of  an 
elastomerie  transparent  polyurethane  or  other 
synthetic  film  evenly  coated  on  one  side  with 
a  synthetic  adhesive  mass.  The  films  are 
adhesive  and  cohesive  and  adhere  intimately 
to  dry  skin  without  sticking  to  wet  surfaces. 
They  are  permeable  to  water  vapour  and 
oxygen  and  impermeable  to  water  and 
bacteria. 

Their  ability  to  control  the  wound  micro- 
environment  is  particularly  important  in  the 
management  of  burns  and  dermabrasions 
where  the  water  vapour  permeability  of  the 
film  is  less  than  the  damaged  tissue  fluid  loss 
and  a  high  fluid  level  is  maintained  at  the  wound 
surface.  This  enables  a  cell  -  and  protein  -  rich 
exudate  to  contribute  to  an  optimal  moist 
wound  healing  environment.  On  areas 
traumatised  by  pressure  but  not  ulcerated,  the 
film  can  be  used  prophylactically .  Its 
resistance  to  shear  and  its  low  frictional 
surface  properties  protect  the  skin  from 
abrasion  which  contributes  to  production  of  a 
pressure  sore. 

Pouch  dressings  in  which  two  layers  of  film 
enclose  a  layer  of  absorbent  material  are 
designed  to  absorb  larger  volumes  of  exudate 
where  required  and  thus  avoid  aspiration  of 
fluid  and  subsequent  patching  of  the  film. 1 


Polymeric  foams 


Foams  have  also  been  described  as 
"environmental  dressings".  Coraderm  is  a 
thin  polyurethane  membrane  which  has 
proved  useful  in  initiating  growth  in  long  term 
ischaemic  ulcers.  It  is  used  with  a 
superimposed  absorbent  pad. 

Lyofoam  is  a  closed  cell  polyurethane  foam 
with  a  heat  modified  surface.  As  with 
Coraderm  it  is  permeable  to  water  vapour  and 
has  a  low  adherence  but  its  higher  absorbency 
coupled  with  its  compression  characteristics 
allows  it  to  be  used  with  applied  pressure 
bandaging  in  the  management  of  leg  ulcers.  Its 
cavity  foam  structure  reduces  pressure  on 
damaged  tissue  in  the  treatment  of  decubitus 
ulcers.  This  versatile  dressing  can  be  tailored 
for  use  around  surgical  drains  and 
tracheostomy  tubes. 

Other  foam  products  such  as  Allevyn 
perform  in  a  similar  way  but  vary  in  their 
absorption  capacity  allowing  their  use  on 
wounds  with  very  high  serous  exudation  (table 
three). 2 

Particulate  and  fibrous  polymers 

Some  wounds  require  debridement  before 
healing  can  start.  Surgical  debridement  to 
remove  black  necrotic  and  mucoid  tissue  is 
sometimes  necessary  but  chemical  or 
autolytic  debridement  is  more  acceptable.  The 
aim  is  to  create  a  moist  environment  which  will 
liquify  eschar  and  necrotic  debris,  reduce 
bacterial  contamination  and  act  as  a  barrier  to 
secondary  infection. 
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The  dextranomer  Debrisan,  as  beads  or 
paste,  is  inserted  directly  into  the  wound.  A 
gel  is  formed  by  absorbing  the  exudate,  and 
continuing  selective  absorption  removes  dead 
cells  and  bacteria.  The  gel  itself  is  removed 
with  saline  and  the  treatment  discontinued 
when  the  wound  is  cleansed  and  granulation 
tissues  seen  in  the  wound  base. 

Another  polysaccharide  dressing  is 
prepared  from  seaweed  derived  alginic  acid. 
Two  such  products,  Sorbsan  and  Kaltostat, 
are  now  included  in  the  Drug  Tariff.  The 
products  are  available  as  a  non-woven  fibrous 
mat  or  twisted  staple  hank  consisting  mainly 
of  calcium  alginate.  The  mat  is  placed  directly 
on  the  wound  and  kept  in  position  with  a 
secondary  dressing.  Cavity  wounds  can  be 
loosely  packed  with  the  twisted  fibre.  The 
absorbed  exudate  forms  a  protective  gel  which 
maintains  the  moist  environment  needed  for 
debridement  and  subsequent  cellular  repair. 
The  gel  can  be  removed  with  saline.  Both 
products  are  effective  in  exuding  wounds  but 
are  contra-indicated  in  drying  wounds  where 
they  may  become  intimately  involved  with 
developing  tissue  and  produce  a  foreign  body 
type  inflammatory  response. 

Hydrogels  and  hydrocolloids 

Hydrogels  or  water  polymer  gels  are  three 
dimensional  networks  of  hydrophilic 
polymers.  They  are  available  as  both  sheet 
and  tubed  gel  and  also  as  Xerogel  in  their  dried 
form  (table  four). 

Vigilon  is  a  gelatinous  sheet  of  an  insoluble 
cross-linked  polyethylene  oxide  copolymer 
with  water  as  the  dispersion  medium.  Both 
surfaces  are  covered  by  polyethylene  films. 
The  wound-facing  film  is  removed  before  use 
and  the  second  controls  evaporation  from  the 
gel  surface.  The  transparency  of  the  dressing 
allows  wound  progress  to  be  observed  when 
the  secondary  absorbent  pad  is  removed. 

Geliperm  is  a  similar  material  consisting  of 
an  insoluble  polyacrylamide  agarose  polymer 
containing  95  per  cent  water. 

The  high  moisture  content  of  both 
products  increases  the  rate  of  cell  migration 
and  prevents  adhesion.  They  absorb  excess 
exudate  and  swell  in  a  three-dimensional 
fashion  thus  retaining  their  sheet  form  without 
intruding  into  the  wound  cavity.  If  they  are 
used  on  a  large  cavity  wound  the  continuity  of 
gel  function  can  be  obtained  by  filling  the  cavity 
with  the  tubed  gel  Geliperm  or  with  gel  sachet 


produced  Scherisorb.  This  latter  product  has 
also  been  used  in  the  management  of  small 
cavity  wounds  with  either  a  semi-permeable 
film  or  polyurethane  foam  as  the  secondary 
dressing. 

A  hydrocolloid  has  recently  been  included 
in  the  Drug  Tariff,  but  hydrogels  are  not 
currently  available. 

The  hydrocolloids  (table  five)  are  complex 
formulations  and  perform  differently  from  the 
hydrogels. 

Granuflex  is  an  opaque  flexible  mass  with 
an  adherent  inner  face  and  an  impermeable 
polyurethane  foam  outer.  It  contains  sodium 
carboxymethylcellulose,  gelatin,  pectin  and  an 
elastomer,  polyisobutylene. 

Comfeel  comprises  only  sodium 
carboxymethyl  cellulose  and  elastomer.  Both 
products  provide  a  gaseous  and  moisture 
proof  environmental  chamber  which  adheres 
strongly  to  the  areas  around  the  wound.  In  the 
wound  contact  area  the  exudate  is  slowly 
absorbed  through  the  adhesive  mass  to  form  a 
gei  with  a  high  moisture  retention  at  the 
wound  contact  surface.  The  gel  expands  into 
the  wound  cavity  with  the  continued  support 
and  increasing  pressure  from  the  remaining 
elastomerie  dressing.  The  larger  the  volume 
of  exudate  the  greater  is  the  expansion  into 
the  cavity,  producing  a  pressurised  and 
hypoxic  environment.  On  removal  of  the 
dressing  the  gel  is  both  offensive  in  odour  and 
colour  and  both  patient  and  nurse  must  be 
warned  not  to  interpret  the  response  as  an 
indication  ofa  "pus"  producing  infection. 

The  gel  can  be  removed  with  saline.  The 
products  have  been  used  in  the  treatment  of 
many  different  wounds  but  the  principal  use  is 
for  the  management  of  leg  ulcers  in 
combination  with  pressure  bandaging  or 
gradient  pressure  hosiery. 

Other  hydrocolloids  are  available  with 
formulations  and  backing  modifications  which 
slightly  change  their  performance  J  < 4 . 

Comment 

There  are  many  variants  on  the  products 
described  and  there  are  many  products  which 
have  been  excluded  from  discussion  either 
because  they  are  highly  specific  in  their  action 
and  require  hospitalised  management  or  they 
are  not  yet  available  in  the  UK. 

Future  developments  should  result  in 
further  user-friendly  products  becoming 
available  on  FP  10.  Materials  such  as 


Table  1 .  Medicated  tulle  dressings 


Table  3.  Foam  dressings 


Bactigras 

Fucidin  Intertulle 

Serotulle 

Sofra-Tulle 


Smith  and  Nephew 
Medical 

Leo  Laboratories 
Leo  Laboratories 
Roussel 
Laboratories 


Allevyn 

Coraderm 
Lyofoam 
Lyofoam  C 
Silastic 


Smith  &  Nephew 
Medical 

Armour  Laboratories 
Ultra  Laboratories 
Ultra  Laboratories 
Dow  Corning 


Table  4.  Hydrogel  dressings 


Table  2.  Semi-permeable  films 


Bioclusive 

Opraflex 

Opsite 

Pharmaclusive 

Tegaderm 

Transigen 

Transite 


Johnson  and Johnson 
Seton 

Smith  and  Nephew 

Medical 

Pharmacia 

3M  Health  Care 

Smith  and  Nephew 

Medical 

Smith  and  Nephew 
Medical 


Bard 

Geliperm 

Scherisorb 

Vigilon 


Bard 

Geistlich 

Smith  &  Nephew 

Medical 

Seton 


Table  5.  Hydrocolloid  dressings 


Biofilm 

Comfeel 

Dermiflex 

Granuflex 

Intrasite 

Varihesive 


Clinimed  Ltd 
Coloplast 

Johnson  &  Johnson 
Squibb  Surgicare 
Smith  &  Nephew 
Medical 

Squibb  Surgicare 
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polyurethane  foam  dressings,  tubed  hydrogels 
and  deodourising  dressings  could  all  be 
advantageous  to  the  community  management 
of  both  acute  and  chronic  wounds.  Such 
availability  will  become  more  significant  as  the 
number  of  elderly  people  increases  and  age- 
related  cutaneous  wounds  also  increase. 
Although  individual  physician  preferences  may 
determine  which  dressing  is  used  they  all 
contribute  in  some  way  to  the  healing  cascade. 
They  reduce  the  risk  of  infection,  increase 
speed  of  epithelisation,  assist  in  the  control  of 
post-operative  pain  and  are  both  clinically  and 
cost  effective. 
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Bouyancy 

The  fairly  tightly-defined  "pharmacy  only 
minor  burns  and  scalds"  market  seems  quite 
bouyant,  showing  growth  of  some  30  per  cent 
in  value  and  volume. 

International  Laboratories  put  an  estimate 
of  £2. 25m  on  this  category  at  rsp,  equivalent 
to  1.4m  packs.  They  say  that  Burneze 
increased  its  share  from  8  to  10  per  cent  last 
year,  largely  due  to  increased  advertising  with 
more  specific  targetting  of  young  mothers. 

Discounts  are  offered  to  coincide  with  the 
Summer  barbecue  season,  and  in  October  and 
November  for  Bonfire  Night.  A  trial  20g  size 
(£1.49)  was  launched  in  May. 

Discounts  will  also  be  available  on 
Dermidex  at  the  end  of  the  Summer. 
Consumer  advertising  in  women's  magazines 
adopts  an  advertorial  approach  of  "How  to 
treat  minor  skin  problems"  and  is  primarily 
aimed  at  women  aged  25  and  above.  The 
company  says  that  because  professional 
recommendation  is  important  in  skin  care, 
consistent  sampling  to  health  visitors  is 
planned,  together  with  advertising  and  mail 
shots.  A  total  of  £150,000  is  being  invested  in 
the  brand  this  year. 


Burn  sheet 

BCB's  new  casualty  burn  sheet  has  two 
functions.  The  first  is  to  isolate  the  casualty 
from  infection  at  the  scene  of  the  accident. 
The  second  is  to  cool  the  burn  area  and 
maintain  this  cooling  action  while  the  casualty 
is  being  taken  to  hospital. 

The  sheet  has  a  high  wicking  paper  bonded 
to  a  thin  polythene  membrane.  When  saline  or 
tap  water  is  poured  on  to  the  sheet  it  is  quickly 
taken  up  throughout  the  inside  wicking  paper. 
The  backing  allows  the  sheet  to  retain  the 
cooling  fluid  for  much  longer  than  any  other 
disposable  dressing,  say  BCB. 

The  casualty  can  be  wrapped  in  the  sheet 
after  it  has  been  wetted,  or  placed  on  a  dry 
sheet  and  the  saline  or  tap  water  poured  over 
the  burn.  The  sheet  is  then  fastened  with  tape. 


FIRST  AID 


When  fully  opened  the  sheet  measures  7ft 
by  5ft  while  its  sterile  pack  is  only  8in  by  5in 
(£2.39  + VAT;  100  or  more,  £1.85  each). 
Sterile  normal  saline  is  available  separately  in 
dispensing  bottles  which  can  also  serve  as  an 
eye  irrigation  unit  (500ml,  £2.05  + VAT;  in 
100s,  £1.40  each). 

BCB  also  do  a  range  of  personal  protection 
packs  containing  the  Isolaide  mouth  to  mouth 
resuscitation  unit  which  has  a  thick  PVC  cover 
to  guard  against  infection.  BCB  Ltd.  Tel:  0222 
464464. 


Assistants' 
competition 

Beecham  Health  Care  are  delivering  displays 
for  their  major  first  aid  products  to  pharmacies 
over  the  peak  Summer  holiday  months  and,  to 
encourage  prominent  siting,  are  running  a 
competition  for  chemist  assistants,  based  on 
a  photographic  entry.  The  two  winners  will 
receive  gas  barbecues  and  the  25  runners-up 
will  win  sparkling  wine. 

Two  added- value  offers  —  an  extra  10  per 
cent  on  Germolene  2  and  20  per  cent  on 
Germolene  footspray  —  have  coincided  with 
the  £500,000  national  television  campaign 
running  to  the  end  of  July. 

Beecham  say  Germolene  2  has  shown 
marked  growth  since  its  relaunch  three  years 
ago  to  achieve  a  43  per  cent  share  in  the  £7m 
at  rsp  antiseptic  creams  market.  The  market 
itself  has  shown  a  14  per  cent  sterling  growth 
in  the  year  ending  last  March. 


Extra  value 

Robinson  Healthcare  are  promoting  the  Fast- 
Aid  range  of  assorted  plasters  and  1  metre 
dressing  strips  with  15  per  cent  extra  value 
during  this  month  and  next.  This  is  a  repeat  of 
a  successful  promotion  this  Spring. 


More  added  to 
Drug  Tariff 

Smith  &  Nephew  Medical  have  applied  for 
Scherisorb  gel  and  Intrasite  to  be  included  in 
the  Drug  Tariff. 

The  company  is  arguing,  as  did  other 
manufacturers  whose  new  dressings  were 
recently  approved  for  prescription  on  FP10, 
that  these  products  create  the  right 
environment  to  heal  wounds  more  rapidly, 
with  fewer  dressing  changes  and  less  pain  for 
the  patient.  Both  Scherisorb  and  Intrasite  are 
well  established  and  popular  in  hospitals,  say 
Smith  &  Nephew.  GPs  and  district  nurses  are 
increasingly  frustrated  that  dressings  cannot 
pass  through  the  system  of  evaluation  and 
acceptance  as  rapidly  as  with  hospitals, 
explauis  senior  product  manager  Eryl  Hughes. 
While  the  White  Paper,  "Promoting  better 
health",  recognises  the  need  for  new 
dressings,  there  is  a  proviso  that  they  will  only 
become  available  "as  resources  allow. ' ' 

Scherisorb  gel  is  a  Graft-T  starch 
copolymer  hydrogel  for  treatment  of  shallow 
or  deep  open  wounds  throughout  the  healing 
process.  A  colourless,  non-adherent  highly 
absorbent  gel,  it  can  produce  rapid 
debridement  of  necrotic  wounds  by 
rehydrating  the  site  and  increasing  the 
moisture  content  of  the  wound.  It  prevents 
slough  formation  by  drawing  away  exudate, 
bacteria  and  toxins. 

Intrasite  interactive  hydrocolloid  dressing 
is  said  to  be  ideal  for  pressure  sores  and  leg 
ulcers  because  of  its  ability  to  absorb  heavy 
exudate.  As  the  exudate  is  absorbed,  the 
hydrocolloid  layer  on  the  wound  surface 
breaks  down  to  form  a  gel,  creating  a  moist 
environment  in  which  the  wound  can  heal.  An 
outer  layer  of  Opsite  means  the  dressing  is 
impermeable  to  bacteria  and  water. 


Savlon  Summer 
safety  campaign 

Care  Laboratories  are  backing  Savlon  with  an 
advertising  campaign  and  trade  promotional 
activity  over  the  Summer  and  Autumn. 

'  'Keeping  your  family  Savlon  safe"  is  the 
theme  for  the  £300,000  Press  campaign 
running  through  to  September  in  women's  and 
young  mothers'  magazines. 

A  window  display  competition,  in  which 
pharmacists  have  to  illustrate  the  theme 
"Have  a  safe  Summer  with  Savlon"  for  at 
least  two  weeks  between  July  and  September, 
offers  prizes  of  hampers  and  Marks  and 
Spencers  vouchers  (C&D,  June  25,  pl252). 

A  550ml  bottle  gives  10  per  cent  extra  free 
on  the  standard  size,  and  new  dump  bins  hold 
up  to  four  trays  of  500ml  bottles. 

Product  manager  Sarah  Lagoe  says  the 
market  for  antiseptic  creams  in  the  chemist 
sector  continues  to  grow  and  Savlon  sells 
more  than  all  the  other  brands  put  together. 
Particularly  notable  is  the  long  term  growth  in 
sales  of  the  larger  sizes  —  60g  and  120g  cream 
and  750ml  liquid .  "  In  the  Summer  months ,  we 
expect  to  see  a  seasonal  pick-up  in  the  smaller 
sizes,  specifically  the  15g  and  30g  tubes  of 
cream  because  of  their  popular  holiday  first  aid 
use,"  she  adds. 
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Three  months  TV  for  TCP 


Two  new  television  commercials  form  part  of 
the  three  month  campaign  for  TCP  which 
started  this  month  on  national  network  and 
TV-am.  The  total  spend  on  the  brand  in  1988 
is  over  £2  million. 

Chemist  Brokers  Ltd  forecast  that  sales  of 


the  TCP  range,  including  pastilles,  will  top 
£8m  this  year.  Last  year,  sales  of  the  liquid 
were  up  7  per  cent  and  the  cream  15  percent. 
Despite  the  mild  Winter,  sales  for  the  first  half 
of  1988  combined  to  show  a  7  per  cent 
increase. 


Importance 
of  trial 

A  public  relations  campaign  for  Stop  Hemo  is 
designed  to  stimulate  product  trial.  Windsor 
Pharmaceuticals  believe  the  benefits  of  this 
calcium  alginate  dressing  cannot  be 
appreciated  fully  until  it  has  been  used  but, 
once  tried,  it  will  become  a  standard  item  in 
every  medical  cabinet.  Their  first  sampling 
offer,  through  women's  magazines,  has 
reached  nearly  2.5m  women. 

Press  and  radio  coverage  for  the  brand  has 
been  achieved  with  the  free  consumer 
booklet,  "First  Aid  for  your  Child",  written  by 
two  experts  on  child  health  —  Cate  Campbell 
and  Dr  Penny  Stanway.  Requests  for  the 
booklet  were  into  the  thousands  within  a  few 
weeks  of  its  launch,  says  director  of  consumer 
products  Andrew  Bush.  A  series  of  interviews 
on  local  radio  have  been  arranged  for  Cate 
Campbell  this  Summer,  which  Windsor  say 
provides  further  promotional  opportunities. 

The  booklet  has  the  endorsement  of  St 
John  Ambulance,  which  has  also  approved 
Stop  Hemo  for  use  by  its  officers  on  duty. 

Mr  Bush  thinks  some  pharmacists  are 
missing  out  because  of  where  they  position  the 
product  on  the  shelves.  "While  most 
pharmacists  have  got  it  right  and  put  Stop 
Hemo  next  to  the  plasters,  antiseptic  creams 
and  ointments,  some  pharmacists  are 
displaying  it  with  the  surgical  dressings.  Stop 
Hemo  is  for  all  minor  cuts  and  grazes  and 
should  be  placed  with  the  everyday  medical 
cabinet  items , "  he  says . 


STILL  NOT  SURE  ABOUT  PARALLEL  IMPORTS? 


Community  Pharmacists  are  invited  to 
contact  Stephar  for  expert  advice  and  the 
ultimate  professional  service. 


Stephar  (UK)  Ltd 
Freepost 

Great  Yarmouth       leading  the  international  field  in  parallel  imports 
Norfolk  NR318BR 
Tel:  0493-650069 
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From  pharmacy  to  FPC 

Implementation  of  the  Government's  primary  health  care  White  Paper  will  mean  a  greater  managerial  role  for  FPCs. 
C&D  talks  to  a  pharmacist  turned  administrator  about  her  future  role. 


Ealing,  Hammersmith  and  Hounslow  Family  Practitioner 
Committee  has  800,000  consumers,  who  speak  143  languages 
and  dialects.  Its  locality  includes  affluent  areas  of  Fulham  and 
Kensington  alongside  pockets  of  real  deprivation  like  White  City 
and  Feltham.  It  has  1,200  contractors  and  one  FPC 
administrator  —  one-time  pharmacist  Mrs  Mary  Rose. 

It  is  a  challenging  time  for  FPCs,  which  became  autonomous 
bodies  two  years  ago.  As  Mary  Rose  says:  "Five  years  ago  they 
were  pay  and  rents  organisations.  Now  FPCs  are  involved  in 
management  and  the  delivery  of  primary  health  care,  and  that 
involves  co-ordinating  the  activities  of  contractors  and  planning 
for  future  needs." 

The  FPC  employs  90  staff  in  its  paperwork  intensive 
business.  "We  still  deal  with  pay  and  rents,  with  taking 
contractors  into  contract  and  establishing  eligibility  for 
payments.  We  have  a  statutory  responsibility  to  find  doctors  for 
patients  who  need  them,  and  we  monitor  certain  aspects  of  the 
service  —  standards  of  doctors'  premises  and  deputising 
services,  and  the  drug  testing  scheme.  We  also  try  and  act  as 
friend  and  advisor  when  requested  by  contractors,  so  we  offer 
help  in  acquisition  of  surgery  premises  and  in  partnership 
arrangements,"  Mrs  Rose  explains. 

A  graduate  of  the  Chelsea  School  of  Pharmacy,  Mary  Rose 
qualified  as  a  pharmacist  in  1968.  Clinical  skills  and  some 
management  training  were  picked  up  in  hospital  pharmacy,  and 
this  was  combined  with  retail  experience  as  her  children  grew 
up.  Then  she  went  back  into  hospital  pharmacy,  this  time  in  the 
private  sector,  before  joining  the  prestigious  private  Harrow 
Health  Care  Centre  in  the  early  '80s. 

It  was  here  that  the  direction  of  Mrs  Rose's  career  first 
moved  significantly  towards  her  present  role.  "I  went  in  to 
commission  the  pharmacy,  but  then  moved  into  full  operational 


management  of  the  centre,"  she  says.  "That  included  the 
setting  up  of  health  screening  programme,  which  maintained  an 
interest  I  always  had  in  primary  care  and  preventive  medicine. ' ' 

Mrs  Rose  joined  the  FPC  in  January  1987.  "When  people  see 
where  I  worked  last,  they  tend  to  forget  that  I  have  10  years 
NHS  experience.  To  go  from  clinical  to  general  management  was 
quite  a  difficult  switch,  but  I  was  lucky  to  find  people  prepared  to 
back  and  train  me." 

But  the  issues  are  really  no  different  —  even  the  private 
sector  works  to  a  tight  budget.  It  costs  a  lot  of  money  to  provide 
good  quality  primary  care. ' ' 

But  it  is  the  managerial  role  of  FPCs  that  is  likely  to  expand 
when  the  Government's  primary  health  care  White  Paper  is 
implemented.  While  charges  for  dental  and  ophthalmic 
examinations  have  grabbed  the  headlines,  it  is  the  cash  limiting 
cf  certain  parts  of  the  FPS  —  notably  the  outgoings  on  doctor's 
premises  and  ancillary-  staff  —  that  may  have  the  most  far- 
reaching  consequences.  "Each  FPC  will  have  an  allocation,  so 
we  are  going  to  be  looking  at  practices  and  seeing  which  give 
value  for  money.  But  at  the  same  time,  it  gives  us  flexibility  to 
help  those  practitioners  whose  needs  are  greatest,  for  example 
in  providing  funds  for  practice  nurses. 

The  current  open-ended  nature  of  FPS  budgets  has  brought 
its  own  problems,  with  cash-limited  health  authorities  refusing  to 
prescribe  for  hospital  out-patients.  Mrs  Rose  suggests  that  this 
approach  is  short-sighted. 

"The  Goverment  has  to  look  at  NHS  funding  as  a  whole.  It 
costs  more  to  dispense  in  the  FPS.  If  treatment  is  more 
appropriate  in  a  hospital,  then  it  should  be  provided  there.  The 
people  who  were  suffering  from  the  hospitals'  refusal  to 
prescribe  were  the  patients,  and  the  GPs  who  didn't  have  all  the 
information  to  treat  them" ,  she  says. 

There  may  be  hidden  costs  too.  "As  an  FPC  we  have  the 
third  largest  HIV-positive  population  in  the  UK.  The  health 
authorities  have  been  given  AIDS  money,  but  at  the  moment  we 
haven't, "  Mrs  Rose  says.  "Suppose  all  hospital  patients  went 
into  the  community  and  got  Retrovir  prescribed  by  GPs.  A 
doctor  treating  an  AIDS  patient  needs  to  send  him  back  to  the 
hospital  for  blood  tests,  so  that  patient  might  as  well  get  his  drugs 
there  too.  The  doctor  could  take  the  blood,  but  he'd  need 
Vacutainers  not  syringes,  and  the  DHSS  won't  pay  for  them. 
And  the  high  risk  samples  will  need  special  transport. ' '  Such  a 
situation  means  extra  work  for  FPCs,  says  Mrs  Rose.  "The 
White  Paper  said  FPCs  will  have  this  extra  management  role  and 
the  funding  to  do  it.  I  believe  that  with  blind  faith. 

She  is  also  keen  to  see  the  FPC  develop  as  an  educational 
centre,  for  the  public,  contractors  and  their  staff.  '  'We  want  to 
raise  public  awareness  to  the  FPC,  so  we  encourage  people  to 
come  and  see  us . "  Leaflets  detailing  the  FPC '  s  work  have  been 
produced  and  distributed,  and  at  the  Ealing  headquarters,  60 
visitors  a  day  are  met  by  staff  trained  to  deal  with  difficult  people! 

The  FPC  also  runs  courses  for  GP  receptionists  and  was  the 
first  in  the  country  to  include  a  session  on  HIV/AIDS  patients. 
Contractors  too  get  training,  with  management  courses  for  GPs 
so  far,  but  with  the  intention  of  including  other  contractor  groups 
in  the  future. 

Mary  Rose's  dealing  with  pharmacy  now  form  only  a  part  of 
her  daily  routine,  but  her  background  has  been  an  immense  help, 
she  says.  "I  had  a  chairman  and  committee  who  were  brave 
enough  to  take  somebody  from  outside  the  mould,  though  I  had 
worked  in  a  patient-centred  environment  and  knew  the  problems 
professionals  face  and  what  the  patients  demand.  And  you  know, 
a  little  insider  knowledge  can  be  a  great  help  in  this  job. ' ' 
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GENESIS  wet  wipes  are  made  from  the  finest  non-wovens,  and  great  care  is 
taken  to  ensure  that  every  bottle  is  pre-threaded  and  given  a  sea!  of  guarantee. 


GENESIS  wet  wipes  for  Baby,  Make  Up  Remover,  Nail  Polish  Remover,  Eye  Make- 
up Remover  and  After  Toilet  Wipes  make  GENESIS  the  most  comprehensive  range 
of  wipes  available- and  this  is  only  the  beginning. 


more  wipes  per  bottle  than  all 
our  major  competitors 
in  more  attractive  packaging 
at  considerably  lower  prices 
allowing  you  better  margins 


(5EME5I5  ORDER  FORM 


Make  our  logo 
work  for  you : 


[12  bottles  per  shrink  pack] 
A1010   Baby  Wipes 


A101 1 
A1012 
A1013 
A1014 

Name 
Address 


Eye  Make  Up 
Nail  Polish  Rem 
Make  Up  Remover 
After  Toilet  Wipes 


No  of  wipes    No  of  shrink 
per  bottle      packs  req'd 

100 

70 

100 

70 

60 

Postcode 


Wholesaler: 


Genesis  Hygiene  Ltd  ,  1  7  Oakes  Street,  Liverpool  L3  5 PA    Telephone  051-708  6909    Fax  051-  709  1142 


MARKETING 


Trade  without 
frontiers? 

campaign   should  encourage  Association  at  the  School  of 

businesses  to  do  some  forward  Pharmacy  recently,  NP A  director 

thinking;  "It  is  no  good  grovelling  Tim  Astill  said  the  single  market 

when  a  supply  contract  is  awarded  could  provide  pharmacists  across 

to  a  foreign  company.  The  time  to  Europe  with  the  opportunity  to 


Two  cosmetic  salesmen  Sanding 
on  an  isolated  island  phoned 
back  to  base  One  told  his  boss: 
"No  market  here,  no  one  wears 
make-up."  The  other  reported: 
"Send  supplies,  a  market  with 
great  potential".  It's  this  sort 
of  differing  opinion  that  exists 

in  relation  to  1992  and  the 
single  market.  But  according  to 
the  Department  of  Trade  and 
Industry,  whether  you  see  them 
or  not,  the  opportunities  are 
there  to  be  taken. 

There  are  many  who  say  they  will 
believe  in  1992  and  the  single 
market  when  they  see  it.  For  those 
people,  says  Lord  Young, 
Secretary  of  State  for  Trade  & 
Industry,  it  will  be  too  iate.  They 
will  be  out  of  the  competition. 

For  in  1992  Europe  will 
become  a  single  market  involving 
some  320m  people  —  nearly  as  big 
as  the  United  States  and  Japan 
combined.  It  goes  back  to  the 
Treaty  of  Rome  which  established 
the  European  Community  31  years 
ago.  In  1985  EC  Heads  of 
Government  committed 
themselves  to  completing  the 
single  market  progressively  by 
December  31,  1992. 

Their  commitment  has  been 
included  in  the  package  of  Treaty 
reforms  known  as  the  Single 
European  Act  which  came  into 
operation  on  July  1  last  year. 

In  reality  there  are  still 
technical  barriers  to  be  removed, 
for  instance  differing  national 
product  standards  and  national 
public  purchasing  and  subsidy 
policies,  which  distort  competition. 

Lord  Young  believes  their 
removal  and  the  subsequent  single 
market  will  provide  one  of  the 
greatest  opportunities  for  business 
in  Britain,  saying  it  will  reduce 
business  costs,  stimulate  efficiency 
and  so  encourage  wealth  and  jobs. 
But  he  also  warns  that  it  is  one  of 
the  greatest  threats.  Hence  this 
year  saw  his  Department  launch  a 
major  campaign  which  has 
increased  awareness  from  16  per 
cent  to  60  per  cent. 

The  National  Chamber  of 
Trade  believes  the  awareness 


act  is  now,"  they  say. 

John  Cope  MP,  Minister  with 
responsibility  for  small  firms, 
comments  that  if  British  business 
is  caught  napping  the  first  thing  a 
small  retailer  will  notice  is  an  Italian 
salesman  kocking  at  the  door.  The 
office  equipment  wholesaler  might 
suddenly  realize  that  their  contract 
with  the  local  authority  has  gone  to 
a  Spanish  firm  because  of  the  new 
public  purchasing  rules. 

The  Retail  Consortium  have 
organised  a  conference  (cost  £350) 
to  alert  retailers  to  the  implication, 
of  the  single  market  and  its 
potential  problems.  It  will  take 
place  in  Bruges,  Belgium  on 
October  20-21  and  National 
Pharmaceutical  Association 
members  will  be  attending. 

The  NPA  is  trying  to  discover 
the  exact  implications  for  pharmacy 
-  a  meeting  has  been  arranged 
with  DTI  Ministers  in  November. 

Speaking  to   the  Square 


pool  knowledge  and  experiences; 
to  learn  from  each  other's 
mistakes;  to  pick  out  the  best  in 
European  pharmacy,  and  to 
elevate  the  profession  throughout 
the  Community  to  the  level  of  its 
highest  common  denominator. 

But  Mr  Astill  also  pointed  to 
evidence  which  seems  to  suggest 
that  there  is  enthusiasm  for 
Europe  only  in  so  far  as  it  is  likely 
to  prove  beneficial  to  the  country 
concerned. 

Pharmacy  is  now  one  of  the 
professions  which  can  move  freely 
across  Europe.  After  14  years  of 
debate  it  was  agreed  the  draft 
Directives  should  have  come  into 
force  on  October  1  last  year.  But 
on  that  date  no  country  had  given 
effect  to  the  requirements.  Some 
still  haven't,  said  Mr  Astill. 

"If  such  relatively  un- 
controversial  moves  are  giving  rise 
to  such  disparate  reactions,  how  on 
earth  can  there  be  hope  for 


legislation  which,  in  different 
countries,  will  halve  the  price  of  a 
bottle  of  whisky,  quadruple  the 
proce  of  a  bottle  of  wine,  or  double 
the  price  of  a  packet  of 
cigarettes?"  he  says.  "The  UK 
Government  is  still  holding  firm  to 
the  view  that  there  will  be  no  need 
to  abandon  the  zero  rate  of  VAT  in 
Britain,  although  the  European 
Commission  is  insisting  only  two 
rates  will  be  permitted,  neither  of 
which  will  be  zero." 

Mr  Astill  went  on  to  question 
what  this  free  movement  would 
mean.  "Will  there  be  an  influx  of 
French  and  Spanish  pharmacists  to 
Britain,  Greeks  into  Germany 
(though  Greeks,  note,  have  to  be 
employed  as  pharmacists)  or 
Britons  to  the  Venetian  Riviera  to 
open  pharmacies  next  to  their 
holiday  villas? 

"Will  there  still  be  significant 
differences  between  POM  lists 
from  one  member  state  to 
another?  Will  there  be  a  European- 
wide  system  of  medicine  licensing, 
or  an  automatic  recognition  by  one 
member  state  of  a  licence  granted 
by  another?  Will  multi-national 
manufacturers  be  required  to 
charge  the  same  prices  throughout 
the  Community  or  will  this  merely 
come  about  through  commercial 
pressure  and  the  opening  of 
national  frontiers?"  asks  Mr  Astill. 

So  far,  some  150  measures 
have  been  approved  with  the  aim  of 
establishing  guidelines  for  a 
European  market. 

Pharmaceuticals 

Several  directives  have  been 
introduced.  There  is  a  Committee 
on  Proprietary  Medicinal  Products 
which  discusses  problems  of 
common  interest  such  as 
information  on  adverse  drug 
reaction.  Now  a  company  can  apply 
for  a  marketing  authorisation  in  a 
number  of  member  states  on 
identical  forms  and  at  the  same 
time,  with  joint  discussion  of 
particulars,  instead  of  applications 
varying  according  to  member 
states.  Each  national  authority  still 
must  decide  for  itself  whether  or 
not  the  product  should  be 
authorised. 

And  member  states  are  being 
encouraged  to  work  together 
when  evaluating  new  high  tech 
products. 

In  the  meantime  work  is 
continuing  on  licensing  with  the  aim 
of  extending  rules  to  cover  all 
medicinial  products  by  1992 
including  immunological  medicines, 
medicines  derived  from  human 
blood  and  radio  pharmaceuticals. 

A  pricing  directive  is  being 
discussed  which  would  require 
national  authorities  to  disclose  their 
criteria  in  pricing  medicines,  and 
which  would  regulate  the  related 
administrative  procedures.  And 
the  Commission  wants  to  make  all 
medicinal  products  the  subject  of 
specific  marketing  rules  covering 
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the  way  quality,  safety  and  efficacy 
are  judged. 

The  European  Commission  is 
also  aiming  to  break  down  technical 
barriers  so  goods  available  in  any  of 
the  member  states  will  be  freely 
marketable  elsewhere,  though 
safeguards  to  stop  the  movement 
of  firearms,  plant  and  animal 
diseases  etc  will  continue. 


Each  country  usually  has  its 
own  technical  regulations.  The  UK 
has  the  British  Standards 
Institution  to  set  safety  and  quality 
requirements.  It  is  hoped  the 
"BSI"  will  be  joined  by  an  "EC" 
mark. 

Now  any  new  technical 
regulations  have  to  be  shown  to 
the  European  Commission  to  give 
other  member  states  the  chance  to 
intervene  if  they  believe  they  will 
be  a  barrier  to  trade.  And 
directives  specifying  EC  wide 
standards  will  be  limited  to 
essential  requirements  like  health, 
safety  and  the  environment.  All 
products  meeting  these 
requirements  will  carry  an  EC 
mark  which  allows  free  circulation. 

And  work  is  currently 
underway  to  develop  EC  wide 
recognition  of  national  test  results 
and  certificates  to  produce 
common  guidelines  on  the 
standards  of  testing  labs  and 
certification  bodies. 

Professional  freedom 

It  is  hoped  to  extend  free 
movement  rules  to  as  many  as  80 
professional  careers,  where  no 
separate  community  law  exists, 
and  where  three  years  University 
level  training  is  required. 


EC  Member  States  have  been 
working  on  a  Community  Patent 
Convention  for  1992  where  a 
European  patent  would  be  treated 
as  a  single  EC  patent  and  not  as  a 
collection  of  independent  national 
ones.  They  would  be  governed  by 
a  common  body  of  law  which  would 
replace  the  current  procedure 
where  litigation  is  carried  out 
separately  in  each  country  and  with 
results  which  need  to  be  consistent 
between  member  states.  And  the 
Commission  has  proposed  that 
there  should  be  a  Community 
trademark,  allowing  EC-wide 
protection  through  a  single 
application  rather  than  the  current 
system  which  requires  separate 
applications  under  ten  systems.  A 
national  trademark  system  will  still 
exist,  but  only  in  the  home  market. 


 Qorcsmrcw  protection  j 

Measures  which  currently  affect 
the  Single  Market  include  the 
Misleading  Advertising  Directive, 
the  Product  Liability  Directive  and 
Price  Indication  Directive.  And 
new  proposals  include  a  directive 
establishing  an  EC  obligation  to 
market  safe  products  and  a 
directive  establishing  common 
rules  on  the  rights  and  liabilities  of 
electronic  payment  card  issuers 
and  card  holders. 

As  other  countries  start  to 
convert  knowledge  into  action,  the 
DTI  is  now  urging  companies  to 
look  at  what  they  can  do  in 
preparation  for  1992 .  When 
Warner  Lambert-Parke  Davis 
completed  their  reorganisation  at 
Pontypool;  they  attributed  the 
change  around  in  part  to 
preparations  for  1992. 

Director  of  the  British  Pharma 
Group  and  marketing  director  of 
Beecham,  Mr  Standford,  told 
C&D  that  most  pharmaceutical 
companies  are  well  organised 
because  they  already  trade 
through  member  countries.  But 
they  are  looking  for  three  particular 
moves  —  on  licensing,  intellectual 
property,  and  pricing. 

"Matters  like  proper 
distribution  of  pharmaceutical 
leaflets  and  original  packs  are  also 
important,  but  it  is  these  three 
things  which  are  major  concern. ' ' 

One  of  the  smaller  companies 
gearing  up  for  1992  is  Lofthouse  of 
Fleetwood.  Their  managing 
director  Doreen  Lofthouse  says 
they  have  been  considering  the 
matter  for  five  years.  "We  have 
been  meeting  with  distributors  to 
try  and  harmonise  things  like 
packaging,  she  says. 

"We  have  good  distribution  in 
all  the  member  states  so  it's  not 
that  we  see  it  increasing  our 
turnover.  But  we're  spending  a  lot 
of  time  examining  the  legal  side, 
promoting  the  brand,  and 
preparing  for  competition  here." 

1992  has  been  described  as  a 
great  boulder  that  has  been  rolled 
slowly  up  the  side  of  the  mountain. 
As  it  approaches  the  peak,  the  only 
question  is  how  quickly  it  will  roll 
down  and  who  it  will  meet  in  its 
path. 

At  this  stage  there  are 
numerous  sources  designed  to 
provide  information  to  business. 

The  Department  of  Trade  have 
issued  a  business  check  list, 
looking  at  the  questions  you  should 
be  asking  as  a  business,  though 
none  relate  specifically  to  the  retail 
outlet.  For  this  and  for  more 
information  they  have  a  1992 
hotline:  01-200  1992. 


Household  Smells? 
Don't  Disguise.. 

Neutralise 

All  airfreshners 
simply  try  to  mask  or  "cover-up" 

unwanted  smells. 
Neutradol  does  more  than  this, 
because  it  works  in  a  different  way. 
Neutradol  is  a  formulation  of 
over  50  different  ingredients 
which  together  destroy 
bad  odour  molecules  completely. 


Neutradol 


Neutradol 


m  II 


SAFE  AND  EFFECTIVE  A!R  DEODORIZER 

IT  REALLY  WORKS 

Available  through  your  WhoSesaler. 

M  S  George  Limited  14  Sydney  Street  London  SW3  6PP  Telephone  01-351  3455 
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NATURAL 
WINNER 


SENOKOT®  is  bow  being  extensively  advertised  on  tele- 
vision in  a  national  campaign  running  through  to  November, 
confirming  it  as  the  major  recommended  laxative  brand.1 

Available  as  tablets,  syrup  or  granules,  Senokot  has  an  effective 
yet  gentle  colon-specific  stimulant,  prepared  from  natural  senna  plant 
ingredients.  It  has  been  an  ideal  family  laxative  for  more  than  three 

decades. 

Senokot  is  not  only  the  first  choice  for  pharmacy  recommend- 
ation, it  is  the  undisputed  brand  leader  in  the  OTC  laxative  market- 
It's  a  natural  winner  in  the  pharmacy. 


Senokot 


Reckitt 
&  Colman 


COUNTER  PRESCRIBING  INFORMATION.  SENOKOT®  TABLETS.  Indications:  Relief  of  constipation.  Active  Ingredients:  Each  tablet  contains  standardised 
senna  equivalent  to  7.5mg  total  sennosides.  Dosage:  Adults:  2  tablets  at  bedtime.  Children  over  6: 1  tablet  in  the  morning.  Contra  indications:  In  common 
with  other  laxatives  Senokot  should  not  be  given  when  undiagnosed  acute  or  persistent  abdominal  pain  is  present  Further  Information:  Senokot  is  colon- 
specific.  Retail  Price:  (April  1988)  24-80p  50-&1.29  100-&1.89.  Product  Licence  No:  0063/5000  (Westminster  Labs).  Further  information  is  available 
on  request  Reckitt  &  Colman  Pharmaceutical  Division,  Hull  HU8  7DS.  *REFS:  1  TAYLOR  NELSON  2.  A  C  NIELSEN 


Discounting 
Xrayser? 

I  read  with  interest  Xrayser  July 
16  on  parallel  imports.  Which  PI 
lists  has  he  been  studying  which 
will  provide  a  discount  of  "about 
15  per  cent  on  average"?  I 
suggest  that  he  contacts  any  API 
member  and  he  will  find  that  the 
average  discount  will  be  in  excess 
of  28  per  cent  across  the  board, 
and  for  the  top  twenty  products 
over  27  per  cent.  Spend  £1,000  at 
C&D  prices  with  your  PI 
wholesaler  and  (using  your 
figures)  you  will  be  £120  ahead 
after  taking  into  account  the  claw- 
back  and  the  discount  you  would 
have  got  from  your  regular 
wholesaler. 

Come  on  Xrayser,  if  the  extra 
discount  you  are  having  deducted 
is  £80  per  month  you've  got  a 
rattling  good  business.  Spend 
£3,000  per  month  with  your  PI 
wholesaler  and  your  overall  saving 
will  be  over  £6,000  per  year. 


Brian  Lewis 

Welling,  Kent 


Through  dark 
glasses? 

In  his  criticism  of  Alcon's 
advertising  (Letters,  July  9) 
David  Jenkins  completely  mis- 
understands the  message  which 
was  intended  for  (and  well 
received  by)  its  target  audience  of 
opticians.  I  am  sure  he  did  not 
realise  just  how  distorted  and 
unhelpful  his  interpretation  would 
turn  out  to  be. 

'Spurious  market 
research  data' 

The  whole  point  about  the 
"offending"  advertisement 
(Alcon  80/20  vision)  is  that  at  least 
two  of  our  competitors  have 
altogether  ceased  to  supply  their 
contact  lens  care  products 
through  pharmacies  and  have  run 
advertising  campaigns  promoting 
this  fact  to  opticians.  They  justify 
their  action  by  reference  to 
spurious  market  research  data 
suggesting  that  pharmacists  have 
"stolen"  (in  one  case)  this 
business  from  the  optician. 
Another  advertisement  suggests 
that  "the  worst  thing  about 
peroxide  is  that  you  can  get  it  from 
the  chemist". 

What  Alcon  are  trying  to  do  is 
to  confirm  and  emphasise  the 
accepted,  traditional  roles  of 
optician  and  pharmacist  in  the 
supply  of  contact  lens  care 


products.  The  optician  is  the 
professional  responsible  for  the 
original  prescription  of  care 
products,  for  the  monitoring  of  his 
patient  and  for  making  any 
changes  to  the  prescription.  This 
is  particularly  important  since 
much  of  the  essential  information 
about  patients  and  their  lenses  is 
available  only  to  the  optician. 
Indeed,  many  patients  are 
unaware  even  of  the  type  of  lenses 
they  are  wearing.  Lens  products 
can  then  be  purchased  from  either 
optician  or  pharmacist.  There 
should  be  no  question  of  "one 
profession  being  promoted  at  the 


expense  of  another' ' . 

I  do  agree  with  one  of  David 
Jenkins'  suggestions  however, 
which  is  that  pharmacists  should 
bear  in  mind  Alcon's  policy  when 
next  ordering  contact  lens  care 
products.  That  policy  is  to 
continue  to  supply  these  products 
through  both  pharmacists  and 
opticians,  not  seeking  competitive 
advantage  at  the  expense  of 
either. 


Alan  E.  Gillam 

Managing  director, 

Alcon  Laboratories  (UK)  Ltd 


HIGH  QUALITY  GRADUATED 
COMPRESSION 

HOSIERY  FOR  F.P.IO  PRESCRIPTIONS. 

Sewn  in  labels  showing  washing  instructions,  class  and 
size  make  repeat  prescriptions  easy. 


COMPRESSION  CLASSES  1,  2  and  3  IN  ALL 
SIZES  READILY  AVAILABLE.  OPEN  TOE 
DESIGN  IN  CLASSES  2  AND  3 


through  I  NK  HEM,  CREDENHILL  and  other 
wholesalers. 


Medi  U.K.  Ltd.,  Fields  Yard,  Plough  Lane, 
HEREFORD  HR4  OEL.  Tel:  0432  51682 


The  only 
vitamins  used 
in  the  famous 
school  trial 

AS  SEEN  ON  T.V. 


Tandem  I.Q. 

(Ideal  Quota) 

Vitamins  for  Schoolchildren 

with  over  30  vitamins  and  minerals 

From  your  wholesaler 

or  direct  from 
Larkhall  Laboratories. 
Tel:  01-870  0971. 
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USINESS  NEWS 


Eventful  year 
for  AAH 

AAH  Holdings  last  week  reported 
pre-tax  profits  up  24 .4  per  cent  to 
£24 .  5m  for  the  year  ending  March 
31;  the  pharmaceutical  supply 
division  contributing  over  72.3  per 
cent  of  turnover  with  trading 
profits  up  from  £14.  lm  to  £15. 7m 
on  sales  of  £730m. 

The  year  was  described  by  the 
group  as  "one  of  the  most 
eventful  in  its  history"  —  there 
has  been  activity  in  each  of  its 
diversified  sectors. 

A  breakdown  on  the 
pharmaceutical  supply  division 
into  its  wholesale  distribution, 
retail,  manufacturing  and 
information  services  was  not 
provided.  The  group's  pharma- 
ceutical director  Bill  Revell  said 
that  while  accounts  had  been  lost 
to  Unichem  as  a  result  of  the  share 
scheme  the  impact  had  not  been  a 
"major  consequence"  and  the 
cost  of  AAH's  attack  "not 
substantial".  But  they  admitted 
they  were  growing  less  quickly 
and  were  not  content.  AAH  do  not 
anticipate  winning  back  accounts, 
at  least  not  until  after  the  planned 
flotation,  said  Mr  Revell. 

As  Unichem  reported  interim 
sales  up  from  £280m  to  £330m, 
sales  for  April  and  May  were 
above  the  corresponding  months 
last  year. 

AAH  now  look  for 
opportunities  stemming  from  the 
closedown  of  six  of  Macarthy's 
wholesale  depots. 

Wholesale  turnover  last  year 
benefitted  from  three  small 
acquisitions,  the  most  significant 
being  JMF  Supplies  Ltd. 

In  the  retail  sector  the  major 
development  was  that  seen  in  the 
Vantage  franchised  pharmacy 
scheme,  now  over  50  strong  with 
the  group  seeking  over  100. 

The  company  is  negotiating 
new  contracts  for  AAH  Meditel, 
the  project  establishing  an 
electronically  accessible  database 
of  drug  usage  and  statistics 
information  for  pharmaceutical 
manufacturers.  Over  500  doctor's 
practices  are  contracted  to 
participate  in  the  scheme,  say 
AAH.  Earnings  per  share  rose 
from  23.7  pence  to  28.3  pence, 
with  a  final  dividend  6.624  pence. 


'Dynamism  is  in 
multiples,'  says 
Nielsen  report 


Pharmacy  turnover  rose  by  10.8 
per  cent  in  1986  to  over  £2.5 
billion  —  independents  increasing 
their  turnover  by  9  per  cent, 
compared  to  a  multiples  and  co- 
operatives rise  of  over  18  per 
cent,  which  gave  them  20.6  per 
cent  of  the  total  turnover. 

These  are  among  the 
conclusions  of  the  latest  Pharmacy 
and  Drug  Store  Trade  Report 
from  Nielsen  though  the  figures 
exclude  Boots  and  Woolworth. 


report,  following  the  declines 
evident  at  the  end  of  1986.  The 
growth  in  sterling  sales  was  in  turn 
higher  than  the  prevailing  rate  of 
inflation  for  both  "all  items"  and 
"chemist  goods".  The  fact  that 
retailer  stocks  within  these 
product  areas  were  generally 
lower  over  the  same  period, 
would  seem  to  indicate  that 
pharmacist  and  drug  store 
operators  are  becoming  more 
efficient  stock  controllers  while  at 


"Pharmacists  are  becoming  more 
efficient  stock  controllers" 


1 1  notes  a  4 . 8  per  cent  increase 
in  the  number  of  pharmacies  to 
10,516  by  the  beginning  of  1987 
excluding  Boots,  with  multiples 
and  co-operatives  increasing  their 
outlet  share  to  15.8  per  cent. 

This  "dynamism"  in  the 
multiple  sector  comes  as  yet 
greater  emphasis  is  placed  on 
OTC  rather  than  NHS  business, 
and  as  chains  other  than  Boots 
emerge  —  like  Lloyds,  Macarthy, 
Underwoods  and  the  National  Co- 
op Chemists  says  the  report. 
OTC  trade  does  render  them 
more  vulnerable  to  drug  store 
competition,  say  Nielsen,  though 
their  increased  economies  of  scale 
will  boost  their  effectiveness. 

The  NHS,  however,  still 
remains  the  largest  part  of  a 
pharmacist's  business,  accounting 
for  nearly  71  per  cent  of  an 
independent's  turnover, 
compared  to  55  per  cent  in 
multiples. 

With  the  advent  of  the  limited 
list,  the  number  of  prescriptions 
dispensed  has  dropped.  May  1986 
saw  635,000  dispensed  daily, 
compared  to  May  1987's  588,000. 
The  peak  was  in  July  1986 
(662,000  daily). 

The  trade  showed 
encouraging  unit  volume 
increases  for  1987,  savs  the 


the  same  time  handling  increasing 
volume,  say  Nielsen. 

And  on  prices,  while  during 
1987  retail  price  inflation  for  "all 
items"  rose  to  4.1  per  cent  from 
an  average  of  3.4  per  cent  in  1986; 
in  the  same  period  the  rate  of 
inflation  on  "chemists  goods"  fell 
from  6.4  per  cent  to  4.2  per  cent, 
bringing  it  broadly  in  line  with  all 
item  inflation  for  the  first  time 
since  1981. 

In  regional  terms  London  is 
the  most  important, housing  26.4 
per  cent  of  all  pharmacy  stores 
and  recording  25.2  per  cent  of 
turnover.  The  multiple  sector 
sees  London  accounting  for  30.4 
per  cent  of  total  turnover. 

Greatest  growth  in 
pharmacies  was  seen  in  Anglia 
during  1986,  with  total  turnover 
increasing  by  18.5  per  cent.  While 
independents  saw  an  above 
average  rise  of  13.9  percent,  the 
multiple  sector  recorded  a  37.8 
per  cent  increase. 

In  the  drug  store  sector 
turnover  for  1986  was  £412. lm 
with  store  numbers  at  1 , 767  at  the 
beginning  of  1987;  a  2.3  per  cent 
rise  in  outlets,  a  15.7  per  cent  rise 
in  sales.  Nielsen  Pharmacy  & 
Drug  Store  Trade  Report  1988  is 
available  from  Nielsen  Marketing 
Research  for  £225. 


Japanese  buy 
Mentholatum 

Mentholatum  Co  have  been 
bought  by  Japan  based  Rohto 
Pharmaceutical  Co  Ltd  for  an 
undisclosed  sum. 

Twyford  based  Mentholatum, 
whose  headquarters  are  in 
Buffalo,  in  USA,  say  other 
pharmaceutical  companies  had 
shown  interest  in  a  takeover,  but 
that  Rohto  offered  the  best  deal 
for  shareholders  and  staff.  There 
will  be  no  change  in  distribution 
and  no  job  losses,  says  the 
company. 

Mentholatum's  chairman  and 
chief  executive  George  Hyde  says 
he  believes  additional  research 
capital  and  expertise  will  enhance 
the  future  prosperity  of  the 
company . 

Rohto,  similarly  a  family  firm 
going  back  some  100  years, 
manufacture  eye  and  skincare 
products  which  Mentholatum  see 
as  complementary  to  their  own 
product  range,  but  which  at  the 
moment  are  not  sold  much  outside 
Japan,  whereas  Mentholatum 
trade  in  120  countries. 

Additions  to 
European 

European  Brands  Group  Ltd,  a 
newly  incorporated  company, 
have  acquired  all  the  issued  share 
capital  of  Beauty  International 
Fragrances  Ltd  and  Crombie 
Eustace  Ltd  for  a  consideration  of 
£15. 0m  and  £2. 4m  respectively. 

The  Charterhouse  Buy-Out 
Fund  has  provided  the  bulk  of  the 
equity  and  the  Chase  Manhattan 
Bank  the  loan  funding  for  the 
management  lead  amalgamation 
-  Beauty  International  brands 
include  Coty  and  Goya. 

Lead  by  John  Eustace,  who  set 
up  Crombie  Eustace  in  1980,  both 
companies  will  trade 
independently. 

Mr  Eustace  will  remain  as 
managing  director  of  Crombie 
Eustace.  Responsibility  for  the 
Beauty  International  Fragrances 
sales  force  will  transfer  to 
Crombie  Eustace. 


174 


CHEMIST  &  DRUGGIST 


JULY  1988 


I 


Elida  close 
Willesden 
factory 

Elida  Gibbs  are  closing  the  old 
Pond's  Willesden  factory  in  North 
London,  and  transferring 
production  to,  and  injecting  new 
investment  in,  its  Seacroft  site  in 
Leeds. 

The  move  follows  Unilever's 
purchase  of  Chesebrough-Ponds 
who  were  integrated  with  Elida 
Gibbs,  and  now  results  in  the  loss 
of  some  180  jobs. 

The  production  of  products 
like  Vaseline  and  Pond's  skincare 
ranges  will  be  transferred  to 
Leeds,  where  they  hope  to  create 
at  least  80  jobs,  and  where  they 
plan  to  invest  £3m  over  the  next 
18  months  to  extend  facilities  and 
take  on  new  lines.  There  are  no 
product  changes  yet  and 
distribution  will  be,  if  anything, 
better,  say  Elida. 


A&H  units 

Allen  &  Hanburys  are  aiming  to 
improve  service  with  two  newly 
formed  Business  Units. 

The  A&H  Business  Unit  is 
responsible  for  the  marketing  and 
sales  of  inhaled  steroid  products 
(Becotide,  Becodisks  and 
Becloforte)  and  is  managed  by  Mr 
Darrell  Baker,  now  business 
manager. 

The  A&H  Airlink  Business 
Unit  markets  and  sells  Ventolin, 
Ventodisks,  Ventide  and 
Beconase,  and  is  managed  by  Mr 
Simon  Cartmell,  now  business 
manager  (A&H  Airlink).  Both  will 
be  under  the  direction  of  Ann 
Hacker,  director  and  general 
manager  of  the  company. 

Schwarz  Pharmaceuticals  say  they  are 
changing  their  trading  name  to 
Schwarz  Pharma  —  to  mark  a  new 
era  in  the  development  of  drug 
delivery  systems  and  continuing 
commitment  to  cardiovascular 
medicine. 


Pressure  on  Unichem 
for  flotation  now 


Unichem 's  John  Newbould  is 
pursuing  his  call  for  an  EGM  to 
propose  immediate  floatation,  in  a 
case  which  looks  likely  to  lead  both 
parties  to  court. 

A  letter  to  all  pharmacists  from 
Mr  Newbould's  Rother 
Pharmacies,  Rotherham,  this 
week  sets  out  his  case  against  the 
directors'  current  actions  — 
questioning  among  other  things 
both  the  fairness  of  the  share 
scheme  and  1990  as  the  date  of 
floatation  —  and  invites  members 


were  improperly  filled  in,  as 
according  to  the  rule  96,  he  says 
the  board's  published  balance 
sheets  were  not  properly  signed 
according  to  the  rule  96  —  by  two 
directors  and  the  company 
secretary. 

Unichem  admit  this  has  been 
the  case,  a  mistake  that  has  been 
made  annually  since  1969  and  only 
rectified  this  year. 

But  Unichem  continue  to 
argue  against  all  of  Mr 
Newbould's  points  and  for  their 


"Members  will  regain  control 
of  the  situation" 


to  attend  an  EGM  he  has  now 
called  at  Chessington  in 
September,  to  vote  on  his 
resolution  to  float  now  '  'or  at  such 
later  date  as  members  request. 
"The  passing  of  this  will  ensure 
that  members  are  able  to  regain 
control  of  the  situation, ' '  says  Mr 
Newbould. 

Mr  Newbould  first  sought 
support  for  an  EGM  in  April  via 
580  requisition  forms  followed  by 
an  additional  37.  Unichem  said 
then  they  were  advised  and  are 
still  advised  that  less  than  400  — 
the  10  per  cent  of  membership 
required  —  were  valid;  some,  for 
example  had  not  given  the  full 
company  name  and  signature.  But 
following  a  trip  to  Chessington 
with  his  solicitors  Mr  Newbould 
claims  his  call  was  valid,  allowing 
him,  in  the  absence  of  Board 
action,  to  call  an  EGM  under 
Unichems'  rule  57. 

The  contention  now  lies  with 
the  differing  opinion  of  the  two 
parties'  respective  legal  advisors. 
Mr  Newbould  this  week  argued 
two  points:  firstly  against 
Unichem's  claim  that  the  so  called 
"top  up"  forms  were  not  valid; 

surely  ballot  forms  coming  in  by 
post  daily  do  not  represent  one 
requisition"  he  said.  He  also 
questions  the  use  of  the  rules. 
Whereas  Unichem  claimed  Mr 
Newbould's   requisition  forms 


share  scheme  stressing  that  when 
they  gave  members  a  second 
chance  to  vote  on  Mr  Newbould's 
resolution  it  came  to  nothing,  and 
pointing  out  that  at  the  last  AGM 
57  per  cent  of  the  members  voted 
lor  the  share  scheme.  They 
anticipate  a  similar  vote  of 
confidence  via  the  current  ballot, 
required  after  the  AGM  was 
reconvened. 

Unichem's  financial  director 
Jeff  Harris  told  C&D  this  week 
that  there  was  a  fundamental 
difference  in  what  Mr  Newbould 
says  and  what  they  are  being 
advised,  saying  they  were  anxious 
not  to  waste  members'  time  and 
the  group's  money;  Unichem 
w<  iLild  incur  the  costs  of  any  EGM. 

Mr  Newbould  could  not 
comment  on  the  financing  of  his 
current  action. 

"At  the  end  of  the  day  it  is  up 
to  members,"  says  Mr 
Newbould.  Those  are  now  faced 
with  both  a  ballot  form,  seeking 
endorsement  of  the  share 
scheme,  and  a  proxy  vote  or  invite 
to  an  EGM  at  Chessington  on 
Wednesday  September  14  at  2pm 
to  vote,  if  it  gets  that  far,  on  Mr 
Newbould's  resolution. 

While  it  has  been  suggested 
Unichem  should  seek  an  injunction 
on  Newbould's  initiative,  Mi- 
Harris  said  they  were  not  planning 
on  rushing  to  court . 


Polaroid 
move  on  film 

Polaroid  have  announced  plans  in 
the  US  to  improve  performance 
which  includes  moving  into  the 
conventional  film  market. 

Few  details  are  available  at 
present:  the  company  says  "of 
necessity,  specific  plans  must 
remain  confidential  at  the 
moment ' ' .  Polaroid  have  already 
marketed  conventional  film  in 
their  name  in  Spain  and  Portugal. 

Plans  to  streamline  operations 
include  shedding  between  500  and 
800  staff  in  the  US,  ie  up  to  8  per 
cent  of  its  workforce,  through 
early  retirement  or  voluntary- 
severance  schemes. 

Bid  rejected 

Beatson  Clark  have  rejected  a 
£25. 8m  takeover  bid  from  TT 
Group,  formerly  Tyzack  Turner. 

The  offer  was  for  the  whole  of 
the  issued  share  capital  not 
already  owned  by  them;  they 
currently  have  a  10.1  pc. 

The  offer  was  described  by 
Beatson  Clark  as  "unwelcome" 
and  "opportunistic".  "We  are 
totally  unconvinced  that  TT 
Group  would  be  able  to  contribute 
anything  to  the  development  of 
our  business,"  says  chairman 
David  Clark.  He  noted  moves  to 
improve  production  flexibility  and 
meet  changing  demands. 


OBITUARY 


Robert  Fleming  Scandrett  (Bobby)  on 
July  10,  suddenlv  at  the  age  of  54. 
Mrs  Stewart,  secretary  of  the  Ulster 
Chemists  Association  writes:  Mr 
Thornton,  a  former  member  of 
the  UCA  Executive  Committee, 
completed  his  trailing  in  Davidson 
&  Hardy,  Belfast,  qualifying  in 
1957.  On  the  sudden  death  of  his 
father,  in  the  early  1960s,  Bobby 
took  over  the  old-established 
family  business  at  Central 
Promenade,  Newcastle,  co 
Down.  Mr  Thornton  is  survived 
by  his  wife  Cynthia,  daughters 
Diane,  Linda,  Sarah  and  son 
William. 
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SHOPFITTINGS 


SPAN 


S  H  OPFITTING 


SH0PKIT  SHOPFITTINGS 

Bring  some  summer  sunshine  to  your  business. 

Top  quality,  Top  value  Shopkit  available  from 
Stock.  Now,  with  40%  Discount  (Basic  Shelf 
Order  Sheet)  Plus  a  new  Finance  Package  for 

those  who  wish  to  spread  the  cost.  Don't  delay 
send  for  details  today. 

SHOPKIT,  50  Ivatt  Way,  Westwood 
Industrial  Estate,  PETERBOROUGH 
PES  7PN. 
Tel:  (0733)265263 

SHOPKIT,  Unit  5,  Gallagher  Terrace, 
Park  Road  Industrial  Estate,  Blackhill, 
Consett,  CO.  Durham. 
Tel:  (0207)591146 


Shopfitting  styles 
for  modern  selling 


*  Individual  styling 

*  Attractive  designs 

*  System  based 

*  Unsurpassed  quality 

*  Limitless  choice  of  finishes 


*  Dispensary  fittings 

*  Incredible  space  saving 

*  Easy  access  and  vision 

*  No  jamming.  No  fall  out 

*  Competitive  prices 


a 


Apeils  Systems  Limited, 
Unit  P,  Kmgsway  Ind.  Estate 
Kingsway,  Luton,  Beds  LU  1  1  LP 
Telephone:  Luton  (0582)  4571  1  1 


APEILS 


J  J  [ 


EXDRUM 

L- STOREFITTERS-J 


0626  •  834077 

COMPREHENSIVE  DESIGN.  MANUFACTURE  AND 
INSTALLATION  SERVICE  FOR  THE  RETAIL  PHARMACY 

KING  CWA«ltS  illSINtSS  tA*K.  OlP  NtWTON  HOAP  HtATHHUP  Of  VON  TO  13  6UT 


Lux  Li 


.UX  LINE 

SH0PFITTERS  FOR  THE  PHARMACY 

REFITS,  NEW  INSTALLATIONS,  CEILINGS,  SHOPFRONTS, 
ELECTRICAL,  FINANCE,  NPA  &  NUMARK  APPROVED. 
SO  CONTACT  US  NOW. 

LUXUNE  LTD 

8  COMMERCE  WAY,  LEIGHTON  BUZZARD,  BEDS 
TEL:  0525-381356 


STOCK  FOR  SALE 


ZANTAC  150mg  TABLETS 

6679/0036 

FELDENE  1 0mg  CAPSULES 

6679/0031 

FELDENE  20mg  CAPSULES 

6679/0034 

ADALAT  AR  (RETARD)  20mg  TABLETS 

6679/0002 


50  FILMS  PER  DAY  MINILAB  FOR  SALE 

Space  required  9ftx6ft.  Ideal  for 
drugstore/chemists,  this  KIS  Magnum  Speed 
Minilab  will  process  up  to  50  films  per  day.  GP  70% 
on  return.  2  years  old,  6  months  warranty,  1 
weeks  training  £5000  including  delivery  and 
installation. 

Owner  buying  bigger  Minilab 
Tel:  (0224)  770826  and  ask  for  Murray. 
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PRESCRIPTION  LABELLING 


I  A  FULL  RANGE  OF  COMPUTER 
LABELLING  SYSTEMS 

i  PATIENT  MEDICATION 
RECORD  LABELLING 

Either  full  system  or  program  only 

I  FREE  DIRECT 

ORDER  ENTRY  TO  VeStriC 

Contact  David  Coleman  or  Mike  Spnnce  MPS  . 
tor  a  demonstration  or  trial 
PARK  SYSTEMS  LTD.  41  43  Parliament  Street, 
Liverpool  18  5RN 
Telephone  051-708  8800 


THE  ONLY  NPA  RECOMMENDED  COMPUTER  LABEL  SYSTEM 


Joiiei  MtfiaeiBsoii 
Computet!  Ud 


**  in  Pharmacy  Labelling 
!n  Auto-Order  Slock  Control 
In  Customer  Service 
In  Systems  Development 


10%  Discount  to  all  NPA  members 

FREEPOST,  Preston  PK5  HBR  Telephone:  (0772)  323763 


APPOINTMENTS 


Territory 
Managers 


c.£12,000  pa  OTE 
+  choice  of 
1600cc  Car 
+  Benefits 

Southern  England 


BRUT 

FOR  MEN 


m 


Faberge,  creators  of  BRUT,  BRUT  33,  TURBO,  KIKU, 
A  TOUCH  OF  CLASS  and  FLEURS  DU  MONDE,  are 
looking  for  three  people  to  join  their  Southern  Region  team 
in  the  following  territories: 

(1)  Wilts,  Berks,  Surrey,  Hants,  West  Sussex,  Isle  of 

Wight. 

(2)  Avon,  Somerset,  Cornwall,  Devon,  Dorset. 
(3)  North  London,  East  Central  and  East  London,  and 

Essex. 

With  a  high  profile  product  range  lead  by  BRUT,  Britain's 
favourite  men's  range,  backed  by  a  heavy-weight  television 
commercial  campaign  at  key  points  throughout  the  year,  and 
a  big  promotional  spend,  your  job  satisfaction  and  earning 
potential  are  guaranteed  to  be  high. 

A  background  in  fmcg  ideally  calling  on  grocery,  chemist 
and  wholesale  accounts,  strong  presentation  skills  and 
enthusiasm  are  the  main  requirements.  In  return  we  offer  a 
competitive  basic  salary  plus  unlimited  bonus  on 
achievement,  a  choice  of  a  1600cc  car,  free  medical 
insurance  and  special  rates  for  family  cover  and  excellent 
pension  and  life  assurance  scheme. 

For  an  early  interview,  telephone  Carla  Macmillian  on 
Windsor  (0753)  840909  or  write  to  me  at  Faberge  Inc. 
Amberley  Place,  King  Edward  Court,  Windsor, 
Berks  SL4  1TN. 
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APPOINTMENTS 


Rortir  Health  Can;  Limited,  part  of  an  International  Pharmaceutical  Corporation,  manufacturers, 
distributes  and  markets  a  wide  ran^e  of  pharmaceutical  products  for  the  UK  and  export  markets 
Berk  Pharmaceuticals,  ourCenerics  Division  requires  an  additional: 

Retail  Pharmacy  Sales  Person 


N.London  Home  Counties 


£  Neg +Bonus+Quality  Car 


Reporting  to  the  Regional  Manager,  you  will  join  a  small  professional  team  of  Retail  Pharmacy 
Sales  Representatives,  responsible  for  promoting  the  full  range  of  Berk  Generics  which  are  only 
available  by  Doctors  prescription. 

The  territory  to  be  covered  will  be  the  North,  North  West  and  West  London  Postal  Districts, 
Herts,  Beds,  Bucks  and  Oxon. 

We  are  looking  for  a  mature  individual  with  a  good  standard  of  education,  and  a  proven  sales 
record  preferably  within  the  retail  pharmacy  sector.  If  you  are  commercially  aware,  enthusiastic 
and  outgoing,  we  will  provide  you  with  lull  product  training,  competitive  salary,  company  car, 
bonus  and  excellent  additional  Company  benefits. 

For  further  information  and  an  application  form  please  contact:  Mr.  Alan  Stobbs.  St.  Leonard 
House.  St.  Leonards  Road.  Eastbourne.  Hast  Sussex.  Tel:  iY.VSA  L'1422  e\t  221. 


Rorer 


Health  Care  Limited 


CROSS + 
HERBERT 


C  H   E   Ml   S   T  S 


EGHAM,  SURREY 

Dispensing  Assistant  required  for 
company  branch.  Good  conditions  of 

employment. 
Please  apply  to:  Miss  S.  Patel,  Cross 
and  Herbert  Ltd,  23  The  Precinct, 
Egham,  Surrey,  Tel:  0784  35588. 


r 


Retired/Semi  retired 
chemists/Pharmacists  required  for 
interesting  well-remunerated  part-time 

employment.  Own  transport  and 
telephone  needed.  This  is  not  a  selling 
appointment  and  is  on  a  contract 
basis.  Most  areas  including  Eire.  CV 
and  details  to:  — 

BOX  C&D  33 1 7 


CHEMIST& 
DRUGGIST 

the  newsweekly  for  pharmacy 

ADVERTISEMENT  SALES  EXECUTIVE 

Chemist  &  Druggist  has  an  opportunity  for  a  top-flight  sales 
executive  to  represent  the  magazine  in  North  London 
and  the  Home  Counties. 
Proven  selling  ability  in  a  competitive  market  situation  is 
essential  for  a  job  which  involves  dealing  with  sophisticated 
industry  clients  and  main  London  agencies. 
Candidates  will  ideally  have  direct  sales  or  marketing  experience 
involving  the  pharmaceutical/toiletries  industries,  or  an  excellent 

record  in  retail-orientated  magazine  publishing.  Chemist  & 
Druggist  is  the  leading  subscription  weekly  for  retail  pharmacists 
and  the  related  manufacturing  and  service  industries.  It  is  highly 
regarded  for  its  commercial  and  professional  news  and  features 
content,  being  recognised  by  advertisers  as  the  first-choice 

medium  for  reaching  this  fast-moving  market. 
If  you  have  what  it  takes  to  sell  the  market  leader,  we  offer 
a  competitive  salary  plus  incentive  bonus,  company  car,  and 
the  benefits  appropriate  to  a  dynamic  and  expanding 
publishing  company. 
If  you  feel  this  is  the  next  move  for  you,  please  write  with  full  cv 
to  Carol  Edwards,  Personnel  Manager,  Benn  Publications 
Limited,  Sovereign  Way,  Tonbridge,  Kent  TN9  1RW. 

Benn  — 
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NEW  IMPROVED  NAILOID 


CASH  IN  HANDS 
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In  the  nail'care  market, 
Nailoid  is  traditionally  the  most 
sought  after  name.  Even  more  so 
now,  after  last  years  major  relaunch. 

All  the  products  in  the  range  were 
reformulated  to  offer  better  results 
than  ever  before. 
They  were  represented,  too,  in  brand  new 
packaging  with  particularly  eye'catching  designs. 
And,  in  many  cases,  the  amount  of  product 
per  pack  was  increased. 
To  further  build  the  brand's  already 
phenomenal  success,  we're  mounting  another 
massive  promotional  campaign  in  1988.  Millions  of 
prospective  customers,  for  example,  will  read  about 
the  advantages  of  Nailoid  in  such  media  as: 
National,  Daily  &  Sunday  Newspapers  ($\»)  Annabel 
People's  Friend  #  My  Weekly  C0  '19'        Woman's  World 
Cosmopolitan  <^>  Family  Circle  <9j§2>  Just  Seventeen  Mizz 

It  must  lead  to  yet  more  profit  from  this  consistently 
high  selling  brand.  So  make  sure  you 
have  the  stocks  to  meet  the  demand. 


RICHARDS 


APPLEBY 


Richards  and  Appleby  Ltd.,  Gerrard  Place 
East  Gillibrands,  Skelmersdale,  Lancashire. 
WN8  9SF.  Tel:  0695  20111.  Telex:  628366. 


.1.3  V^^liaiOLtllLiy  m  Jk 

Sapeftdeafl  c^c^^i 
069520111 


£00  dlftydrc 
tableis 

With  quality  assured 


Comprehensive  expanding 
product  range 

Product  continuity 
Competitive  prices 
Efficient  quick  delivery 
Personalised  customer  services 


Frequent  representative  contact 

Plus  telesales  follow  up 

Freephone  service 

Total  company  commitment  to 
serving  the  pharmacist 

With  a  reputation  built  up 
successfully  since  1839 


Cox  Pharmaceuticals 
Arthur  H  Cox  &  Co  Limited 
Whiddon  Valley,  Barnstaple,  Devon,  EX32  8NS 


